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THE ANCIENT ORDER OF UNITED WORKMEN. 

HE Ancient Order of United Workmen, at one time one 
of the most important of the fraternal organizations, is 
steadily losing prestige and membership, and bids fair to be 
classed among the “has beens” at no very distant period. The 
order has grand lodges in about thirty-five States and in 
Canada and a supreme lodge that has jurisdiction over all the 
grand lodges. In response to inquiries addressed to the In- 
surance Departments of half a dozen or more States for sta- 
tistics regarding the standing of the order in those States, 
THE SPECTATOR was informed that the order had made no 
statement for 1906, but had withdrawn from those States. 
In The Pocket Register of Life Associations, issued by The 
Spectator Company, there is given the statistical record of 
fifteen grand (or State) lodges, and of the supreme lodge, 
which is supposed to be a compilation of the records of all 
the subordinate lodges. Owing to the withdrawal of the 
order from so many States, it was impossible to obtain the 
figures of the supreme lodge for 1906, but the preceding four 
years show a decrease in the amount of insurance in force 
from $799,039,000 in 1902 to $507,987,905 in 1905. In these 
four years the death rate per 1000 certificates in force had 
increased from 11.8 to 14.6. In some of the State lodges the 
death rate mounted in five years from 10 per 1000 to over 30, 
with a steady falling off in membership and insurance in 
force. For instance, in the Michigan lodge, the amount in 
force in 1902 was $37,636,000, and in 1906 it was $3,541,388, 

and the death rate had risen from 12 per 1000 to 31.8. 

The increase in the death rate year by year is responsible 
for the failure of the Ancient Order of United Workmen, 
and numerous other fraternal orders, to fulfil the promises 
held out to its members. Some years ago the officers of the 
order saw that it was impossible to pay the death claims that 
were increasing yearly in numbers from the revenue it was 
receiving from assessments, and accordingly the rates were 
advanced materially. This had a tendency to drive out the 
younger and most desirable members, while the older ones 
clung to their membership as the only insurance they could 
obtain at their ages. In the regular course of nature, these 
old members died with great frequency, and the younger ones 
felt that they were being assessed to pay for deaths that were 
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outside of their class or rating, and their withdrawal followed. 
The Michigan lodge has virtually reached the vanishing 
point, as it is unable to pay death claims, and will undoubtedly 
go into the hands of a receiver in the course of a few weeks. 
The Indiana grand lodge merged with the supreme lodge 
during the present year; the Ohio grand lodge applied for a 
receiver in November, 1906, and a receiver was appointed for 
the Wisconsin grand lodge last October. The following let- 
ter, explanatory of the condition, was received by a gentleman 
in New York, who represents a widow having a claim against 
the Michigan lodge: 


Office of Grand Recorder 
ANCIENT ORDER OF UNITED WORKMEN, 
Granp Lopce oF MICHIGAN. 
Parker-Webb Building, 64 Grand River Avenue, Detroit, Mich. 


Dear Sir :—Your favor of July 31 duly received. In reply, beg leave 
to say that it is impossible for me to say when Mrs. will receive 
anything on her claim. As I stated in my former letter the court has 
fixed the hearing for October 15, and if a receiver is appointed at that 
time, I do not know how long it will take to close the matter up and 
distribute the amount in his hands to the claimants, nor can I say 
what she will receive on her claim. 

In the event of the supreme lodge, at its next session in June, 
allowing Michigan the $80,000 out of the fraternal aid fund, which 
the board of directors refused to allow on account of Michigan not 
putting the rates into operation until November 1, instead of October 
I, as fixed by the laws of the supreme lodge, the beneficiaries will, I 
expect, receive fifty per cent on the dollar. 

Respectfully yours, 
Georce LatcHaM, Grand Recorder. 





All assessments had been paid by the insured up to the time 
of his death, and no charge of irregularity of any kind is made 
regarding the claim. The simple fact is that the much 
vaunted fraternal idea of providing life insurance at less than 
cost is a fallacy, misleading thousands of innocent persons 
who have sought by its means to make provision for their 
families. The worst of it is, that the promoters and officers 
of the orders have long been convinced of the fallacy of the 
fraternal plan, as has been demonstrated by their frequent in- 
creases in the assessments and their violent struggles to keep 
the orders alive. Years ago the assessment idea was de- 
nounced as deceptive and impossible of fulfilment, but thou- 
sands upon thousands of persons were induced to trust to it, 
with the result that they lost their money and their insurance 
through the failure of hundreds of assessment concerns. The 
fraternal plan is the same, so far as obtaining revenue is con- 
cerned. It has certain social features which the old assess- 
ment companies lacked, but the principle is the same, and 
must lead to disaster sooner or later. The experience of the 
Michigan grand lodge, whose membership fell away from 
22,969 in 1902 to 2868 in 1906, and the insurance in force 
from $37,636,000 to $3,541,388, while the death rate jumped 
from 12 per 1000 certificates to 31.8, is being repeated in 
nearly all fraternal organizations, and the inevitable is al- 
ready in sight with many of them. Those who stopped 
paying assessments saved their money, while those whose 
claims have matured will be fortunate if the receiver finds 
enough of the order left to enable him to make a dividend of 
any amount to the claimants. 

There are hundreds of fraternal orders scattered all over 
the country, and while some of them show an increase in mem- 
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bership, they also show an increasing death rate, which is the 
germ of destruction which must inevitably lead to their down- 
tall. Some of these orders, which are offshoots of such strong 
organizations as the Masons, Odd Fellows, and the like, may 
have a longer life than those that seek a general business and 
have no special ties to aid them, but assessmentism, in what- 
ever form it appears, is a delusion and a snare. 





THE PERILS OF SKYSCRAPERS. 

HE Board of Aldermen of New York city have a com- 
mittee known as the building codes revision committee, 
whose purpose it is to secure the advice of fire underwriters, 
architects, builders, etc., upon the feasibility of amending the 
building code relative to limiting the height of buildings and 
otherwise restricting reckless building. At a meeting of this 
committee last week, George W. Babb, president of the Board 
of Fire Underwriters, set forth the dangers that lurk in 
skyscrapers, and the possibility of a serious conflagration re- 
sulting from a fire occurring in one of them. The conflagra- 
tion hazard has long been recognized, and THE SPECTATOR 
has often pointed to the fact that firemen and fire apparatus 
were wholly unable to cope with fires occurring in the top 
floors of fifteen, twenty, and even forty-story buildings. As 
these skyscrapers become more numerous, and are so near to 
each other in the downtown section, they might almost be 
classed as a single hazard, exposed on all sides. Mr. Babb 
asserted that fire underwriters anticipated that at no distant 
day a conflagration would result from this massing of tall 
buildings, that are beyond the reach of any means of fire pro- 
tection, that would by far exceed any conflagration of modern 
times. His summing up of the situation is su clear that we 

quote from his remarks as follows: 

With our present unlimited height of buildings in the - financial 
center, where the streets are being converted into narrow cafions by 
the walls of thirty- and forty-storied buildings, we are courting a 
disaster that would outdistance that of any other great fire in the 
country. The San Francisco fire has taught that so-called fireproof 
buildings cannot withstand the attack of an uncontrolled wave of 
flame. How much more dangerous would a fire be when it was 
sweeping through the top levels of our lines of lofty buildings. 

Fire experience has taught that a high building of great area nurses 
the hottest fires. It is not only not beyond the range of possibility, 
but the fire underwriters fear that there is a very strong probability of 
a fire stating in the nest of skyscrapers and beating across streets 
from the windows on the top floors to other buildings. All systems 
of sprinklers and all attempts at fireproofing would not avail in the 
least in an instance of this kind. The firemen away down below could 
do nothing. The fire would gain such headway that when the edge 
of the skyscraper zone was reached there would be a blaze of such 
proportions as to imperil the whole city. Reliance cannot be placed 
in any fire department, even under the most favorable conditions, 
when once a fire is sweeping uncontrolled. 

He further said that in the event of such a conflagration, 
even though it were confined to the dozen blocks where the 
skyscrapers are thickest, the underwriting companies would 
be so hard pushed that twenty or twenty-five cents on the 
dollar would be all they could pay. + A loss of from one to 
two billion dollars would be the aggregate, he said, and it 
would be felt by title guaranty companies, mortgage concerns, 
savings banks and all the chief interests of the financial dis- 
trict. Taxable property of such value would be destroyed 


that the city would feel the loss of revenues immediately. 
Mr. Babb urged upon the commission the necessity of se- 
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curing legislation to limit the height and area of tall build- 
ings, and suggested that for non-fireproof buildings to be 
used for commercial_and manufacturing purposes, a height 
of fifty-five feet, and an area of 5000 square feet, to be in- 
creased a little when the building extended through the block 
or was situated on a corner ; in fireproofed buildings provided 
with automatic sprinklers and designated for office use only, 
the area could be extended to between 20,000 and 30,000 
square feet, and a height of 125 feet could be permitted. Any 
area or height above these figures increased the fire risks to 
excessively dangerous points. 

All of those who appeared before the commission at the 
hearing were agreed that some sort of regulation in the height 
and area of buildings should be enforced, but they were unani- 
mous in saying that such regulations would be so complicated 
by legal and economic objections as to become a matter of 
serious moment. Yet it could be solved better to-day than 
twenty years from now. 

“Legal and economic objections.” There’s the rub. It is 
well known that every attempt to reform building laws has 
been opposed by those whose pockets would be touched if 
reforms were made obligatory. The effort to secure safety 
in apartment houses was opposed by owners of such property ; 
hotel proprietors have fought every effort designed to secure 
the safety of hotel guests; when attempts have been made to 
secure better protection for theatre goers, owners and man- 
agers of places of amusement have vigorously protested 
against being made to pay for such protection. Contractors 
and builders have joined in the warfare against building re- 
strictions of any kind, and insisted that the “Jerry” builders 
should have full sway. Such has been the influence these op- 
ponents were able to secure at Albany, that every bill provid- 
ing for building reforms has either been killed in the legis- 
lature or so emasculated as to be comparatively ineffectual. 
Such opposition is sure to develop against any building reform 
bill that may be presented to the legislature in the future. If 
there is to come any improvement in building methods it will 
only be through the consistent and persistent efforts of those 
who see the existing danger lurking in present conditions. 
Future generations may reap the benefit of the work of such 
reformers, but it is greatly to be feared that “influence” will 
defeat their efforts for the present. The skyscrapers, with all 
their perils, will increase in numbers, and underwriters will 
continue to insure the risks. - 





URING the past two years there have been organized in 
different States—mainly in the West and South— 
nearly two hundred new life insurance companies. That is to 
say, they are concerns proposing to operate on a variety of 
plans to furnish life insurance to residents of their immediate 
localities. The promoters of these companies seemed to be 
under the impression that the recent life insurance investiga- 
tions had so impaired public confidence in the old established 
companies that now was the opportune moment for launching 
new enterprises of this character. But if they thought the 
old line companies were moribund they counted without their 
host, for they are very much alive, full of energy and vigor, 
have adapted themselves to the new conditions,and the amount 
of business they are doing indicates that they have been re- 
stored to public confidence. As they formerly covered the field 
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thoroughly, so they do now, and the new companies will find 
them very active competitors, with the advantage of having a 
thorough knowledge of the business and large volumes of 
assets to guarantee their contracts. Of the new companies, 
there are some that have not financial standing sufficient to 
invite confidence, nor have their promoters sufficient knowl- 
edge of the business to warrant the belief that they can make 
a success of their undertaking. This is proved by the fact 
that many are still adhering to the old assessment fallacy, and 
their careers will unquestionably be short. Insurance Com- 
missioners will, no doubt, keep a watchful eye upon these 
new companies, and see to it that they comply literally with 
the laws and are not permitted to continue in business unless 
they have ample assets with which to protect their policy- 
holders. To those that have entered the field intelligently, 
with sufficient capital and experienced managers, there is an 
open field and an opportunity to achieve success. Such will 
be welcomed as honorable competitors and their careers 
watched with interest. But it behooves the public to look 
carefully at the standing of the new companies and the men 
in charge of them. In the life insurance field there is no 
room for adventurers or speculators. Providing for the 
future of widows and orphans is too sacred a matter to be 
entrusted to ignorance and incompetency. 





CCORDING to the record kept by The Journal of Com- 
merce and Commercial Bulletin, the fire loss for the 
month of August amounted to $20,248,000, exceeding the 
record of August last year by $9,641,600. This brings the 
loss for the eight months of the present year up to $155,965,- 
650. At this rate, if kept up for the remainder of the year, 
1907 will stand high in the list for excessive burnings and de- 
structiveness. The number of heavy losses by a single burn- 
ing was unusually large, there having been 361 fires, each of 
which entailed a loss of $10,000 or more. This of itself, 
leaving out the smaller losses, makes an aggregate quite as 
large as the companies desire to face. Year by year the coun- 
try sees hundreds of millions of dollars in values consigned to 
the ash heap, and the worst of it is that this waste is growing 
steadily, without any systematized effort to check it. It is 
true that the large cities pass ordinances to regulate building 
methods inan attempt to attain the unattainable fireproof build- 
ing construction, but the enforcement of such regulations is 
weak and ineffectual. Given, however, the best constructed 
buildings that science can produce, there still remain the con- 
tents of them to work destruction. It has become an axiom in 
insurance circles that it is contents that burn buildings, and 
not buildings that burn contents. To secure greater immunity 
from destructive fires, city ordinances should take cognizance 
of how the immense values comprising stocks of goods in 
stores, warehouses, etc., shall be protected independent of the 
buildings themselves. Excessive floor space could be divided 
into compartments enclosed by iron partitions or brick walls, 
which could be closed in an emergency and their contents 
saved from exposure. Steamships are so divided and lives and 
property saved thereby. Some day it may come about that 
propertyowners wil] properly safeguard their possessions, but 
not while any risk can be covered by insurance. 


125 


THE SPECTATOR 


Fire Insurance 


FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


William N. Kremer, president of the German-American, was mar- 
ried last week, at Portsmouth, N. H., to Helen Mary Elwyn, a sister 
of Mrs. Woodbury Langdon. 


The energetic protest of President Babb of the New York Board, to 
the commission appointed by the charter revision to suggest amend- 
ments to the building code, was a forcible presentation of the dangers 
from the overhead conflagrations threatened by the sky-scrapers being 
so close together on adjacent blocks in the financial district. An 
underwriter, who agrees with Mr. Babb in his estimate of this danger, 
took the trouble to examine into the treatment of some of the tallest 
of the sky-scrapers in the matter of rates; and here are the charges, 
according to the rate cards in the cabinets: Syndicate building (30 
stories), 37 Park Row, 20 cents; Tract Society, Spruce and Nassau 
streets (23 stories), 26 cents; American Surety, Broadway (21 
stories), 22 cents; United States Trust Company, Wall street (25 
stories), 14 cents; 87-95 West street (24 stories), 19 cents; 65 Wall 
street (26 stories), 13 cents; 45-49 Exchange Place (25 stories), 14 
cents; III-113 Broadway (21 stories), 13 cents; 115-119 Broadway (21 
stories), 14 cents. If these rates reflect the views of underwriters of 
the fire risk, then they are so far above the average that the fear of 
conflagration is small. Nevertheless, all that President Babb said at 
the session of the commission is strictly true, and his counsels should 
be heeded. 


An exceedingly interesting, as well as curious sequel to a loss in the 
summer has lately come to light. The loss was apparently an honest 
one, but some peculiarities about the invoices submitted by the as- 
sured attracted attention, when evidence was discovered that these 
documents had been fabricated for the purpose of deception. We are 
not acquainted with the details of the story, but the manager of an 
interested company says the end of it was a surrender of the policies 
to the company, with a full receipt for all demands without any pay- 
ment or even claim for loss. An independent adjuster who had been 
employed threw up the job, and the companies escaped scot-free. The 
record against the parties is exceedingly black, and the companies are 
not likely to insure them again. 








In trying to straighten out a title on some dwelling property in the 
suburbs, a legal firm discovered a tangled condition arising from an 
agreement for sale which had never been completed, although it was 
the foundation for an alleged insurable interest, under which a claim 
was collected by a city company for a loss by fire upon a dwelling. As 
the question of character entered into the investigation the lawyers 
learned that the same party had collected losses upon seven dwellings 
in seven States in ten years. This bit of history would seem to sug- 
gest a moral hazard to any contract or bargain of sale with which the 
party may be connected. 

A company interested in the Stauch loss at Coney Island, recently 
reported, states that the companies will deny liability on the frame 
extension not connected directly with the brick portion and intend 
to fight the loss in the courts. If they really covered the frame exten- 
sion at $3.75 rate (as on the brick) then they are amenable to the 
Exchange for not demanding the tariff rate of $5.25, according to the 
cabinet. 

There was a meeting of the Exchange yesterday at which several 
interesting matters were ready for presentation. The last assessment 
was objected to because the basis was the returns of a year ago, but it 
is likely to be settled the treasurer’s way. Several members are in- 
terested in the non-action of the executive committee on the branch 
office question. The composition and chairmanship of several of the 
regular committees has changed since the July session. 

A brokerage firm is working a specialty of use and occupancy forms 
upon sprinklered risks and following up particularly cases where lines 
are carried by the sprinkler specialty companies, including the factory 
mutuals. There is likewise an increased demand for what is known as 
profit insurance upon merchandise stocks, and the forms are as variable 
as the signs in dry weather; yet they all pivot upon the same principle 
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of a per diem payment for each day’s delay in the operation of the 
business. The variation in the applicatiori of coinsurance in the 
brokers’ forms is rather remarkable. 

A few months ago it was reported that the California Insurance 
Company intended to enter this State and open a general agency. 
Some surprise has been manifested why this intention has not been 
carried out. We were informed by a marine broker, a few days ago, 
that the California has valuable marine connections, and is prevented 
from engaging in both marine and fire business upon one capital. The 
company, being unwilling to abandon its marine business, has con- 
cluded, according to the marine broker’s statement, to defer any effort 
to transact fire business in New York until such time as its capital can 
be further increased. 


BOSTON AND VICINITY. 


Under the efficient management of Assistant Secretary Cabot there 
has been no necessity for haste in choosing a secretary of the Boston 
Board of Fire Underwriters to succeed the late Osborne Howes. 
Probably a selection will be made within a month or six weeks. 

Charles F. Danforth, who was recently chosen president of the 
American Association of Mutual Insurance Companies, is connected 
with John C. Paige & Co. He is secretary of the Massachusetts Fire 
Insurance Union. 

E. B. Cowles of Field & Cowles has returned from his trip to 
Europe. 

The new offices of George W. Gregerson are among the finest and 
most attractive in Boston. The finish and furnishings are in rich 
quartered oak. 

The board appointed by Governor Guild last winter to draw up 
rules relative to steam boilers and their regulation and inspection, has 
submitted a report which has been approved by the Governor. It deals 
with maximum and minimum pressure, age of boilers, fusible plugs 
and types of boilers. All these subjects are minutely covered by the 
rules. 


CHICAGO AND THE WEST. 


Charles R. Gilbert has resigned as vice-president and treasurer of 
the Calumet Fire of Chicago. A. W. Haight, secretary of the com- 
pany, has been elected treasurer, also. Mr. Gilbert’s successor as vice- 
president will be announced shortly. 

The Chicago agency of the Fidelity Fire of New York, which was 
organized last year by interests associated with the Continental, will be 
held hereafter by Marsh & McLennan. By agreement with Vice- 
President Kline, De Roode, Faulkner & Ettelson retain authority in 
their agency to make all indorsements and handle their Fidelity busi- 
ness, taking care of expirations in their six other companies. 





THE MIDDLE STATES. 


—C. R. Whitehead, recently with the London Assurance, has been appointed 
special agent of the New Brunswick Fire for New York, New Jersey and Penn- 
sylvania. % 

—Fire Insurance Laws, Taxes and Fees.—This book contains much valuable 
information, and will be of material assistance to us.—W. B. Triplett, Deputy 
Insurance Commissioner of Kentucky. 

—Hanford & De Veuve of Seattle, Wash., Pacific Coast general agents of the 
Seattle Fire and Marine, will shortly open general brokerage offices in New 
York. It is stated that the Seattle Fire and Marine will enter New York State 
in the near future. 

—Newman & MacBain of New York will enter the general agency field. The 
Southern of Lynchburg, one of the companies the firm has been representing in 
the metropolitan district, has appointed the firm general agents for New York, 
Pennsylvania, New Jersey, Maryland and Delaware. 

—Lloyd V. Watkins has resigned as assistant secretary of the Western of 
Pittsburg, and has organized a company to be known as the Watkins-Vollmer 
Company for the purpose of conducting a local agency in Pittsburg and a 
general agency in Allegheny county, with the representation of the Allegheny 
Fire, Insurance Company of the State of Illinois and the Northwestern Fire and 
Marine. 

—An attachment for $68,895 against the Rhine and Moselle Fire Insurance 
Company of Strasburg, Germany, was served upon the Central Trust Company 
last week. The attachment was in favor of Charles T. Keyes, on assigned claims 
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of San Francisco merchants, who recovered judgments against the company in 
December, January and February last for losses in the big fire. These were the 
claims of the San Francisco firms which were affected: Neustadter Brothers, 
$22,243; Arnstein, Simon & Co., $21,855; E. Martin & Co., $199; Herman Els- 
bach, $4066; F. Thomas Parisian dyeing and cleaning works, $5250, and Joseph 
Silverberg, as trustee for Adolph Schoenfeld, $10,282. 





THE NEW ENGLAND FIELD. 


—The Hartford Fire has declared a quarterly dividend of $3 per share, payable 
October 1. 

—W. H. Winkley, assistant to J. H. Leighton, special agent of the Hartford 
Fire, has been appointed special agent of the Insurance Company of North 
America for Massachusetts, Rhode Island and New Hampshire, succeeding W. 
H. Smith, who recently resigned. 








THE WEST. 





Ohio Notes. 


The new high-pressure water service of the city of Cleveland has just 
been tested publicly and found to be exceedingly satisfactory. The mains 
run all through the congested district, and the test showed that the pres- 
sure was sufficient to supply ten lines of hose at one time, and to send 
the water to the tops of the tallest mercantile and manufacturing build- 
ings. The rates in the downtown district probably will be reduced about 
7% per cent as soon as they can be refigured. There is some talk of ex- 
tending the service to the manufacturing districts whenever available 
funds are forthcoming. 

Considerable discussion of the Ohio reinsurance law is going on at the 
present time, and it is said that a determined attempt will be made by 
the large companies at the next session of the legislature to obtain the 
repeal of what they consider an obnoxious restriction. The smaller com- 
panies probably will oppose the move on the ground that if it becomes 
lawful to take credit in statements for reserve under reinsurance policies 
the large companies will be able to write lines of such greatly increased 
amount as to gobble all of the business and leave less than even now for 
the small fellows. It is not so many years since just this condition of 
affairs existed and evidently it has not been forgotten. 


Columbus, Ohio, September 7. CHRISTOPHER. 





—H. G. Stuart has resigned as secretary of the Iowa Home of Dubuque. 

—The American Druggist Fire of Cincinnati has applied for admission to 
Missouri. 

—Howard A. Blossom, treasurer of the Insurance Agency Company, of St. 
Louis, is dead. 


—The Eagle Fire has entered North and South Dakota, operating through 
tto F. Toleffson. 


—Elmer F. Bagley & Co. of Topeka, Kan., have been appointed State agents 
of the Walla Walla Fire. q 


—F. L. Parsons of Cleveland, Ohio, one of the oldest independent adjusters in 
the State, died recently, after a long illness. 


—Walter A. Campbell, head of the Toledo (Ohio) insurance firm of Campbell 
& Whitaker, died recently of heart disease. 


—Ralph H. Taylor has been appointed special agent of the Western Reserve 
for Illinois and Indiana, with headquarters at Terre Haute. 

—Charles S. Hardy, for many years with the Insurance Company of North 
America, has been appointed Kansas special agent of the Hartford Fire. 

—W. E. Stevens of Claremont, S. D., has been appointed South Dakota special 
agent of the Springfield Fire and Marine, with headquarters at Aberdeen. 


—D. C. Shupp, until recently special agent of the North River Fire, has been 
appointed Southern Illinois special agent of the Continental, with headquarters 
at East St. Louis. 


—Charles B. Gilbert, vice-president and treasurer of the Calumet Fire, has 
resigned. A. W. Haight, secretary of the company, has been elected to discharge 
the duties of treasurer. 


—The American Association of Mutual Fire Insurance Companies has elected 
the following-named officers: President, C. F. Danforth, Boston; secretary, W. 
B. Linch, Lincoln, Neb. 


—William C. Wing of Neenah, Wis., has been appointed special agent of the 
Prussian National for Utah, Washington, Idaho and Montana. Mr. Wing has 
sold his local agency plant. 


—The fire companies are making united resistance against the tendency of 
municipalities in Oklahoma to impose local license and occupation taxes. King- 
fisher, Okla., recently imposed an occupation tax on insurance agents of $15 for 
each company represented. As a result, practically all the companies ceased to 
do business in the town, and the local merchants are petitioning the city council 
to remit the tax. 


‘ 
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THE SOUTH. 





—The Southern National has entered Tennessee. 


—George N. Hurt of Atlanta, special agent of the Eagle Fire for Alabama, 
Georgia, Mississippi and the Carolinas, has resigned. 


—The Spring ‘Garden has reinsured some of the risks of the Continental Fire 
of Little Rock, and goes into the general agency of L. B. Leigh & Co. 


—R. B. Manlove, special agent for South Texas in the general agency of J. 
D. Kitchen & Bro. of New Orleans, died recently at San Marcos, Tex., from 
typhoid fever. 
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during 1900-1905 embraced Connecticut, the District of Columbia, 
Indiana, Maine, Massachusetts, Michigan, New Hampshire, New 
Jersey, New York, Rhode Island, Vermont and 134 registration cities 
in non-registration States. The aggregate population of the registra- 
tion area was 30,765,618 in 1900, and this was estimated to have 
increased to 33,757,811 in 1905. The population and deaths by acci- 
dental drowning in the registration area are shown for each year of 
the six-year period in the following table: 


DEATHS BY ACCIDENTAL DROWNING IN THE REGISTRATION 
AREA OF THE UNITED STATES. 
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CHICAGO AND THE WEST 


A decision vitally important to fraternal benefit societies has just 
been handed down by Judge Foster in the Municipal Court, holding 
that no merger or consolidation of such societies can be effected 
legally in Illinois. The ruling of the court grows out of the consoli- 
dation of the Royal Circle and the Fraternal Army of Loyal Ameri- 
cans into the corporation now known as the Loyal Americans of the 
Republic. The consolidation, which gave the latter corporation about 
22,500 members formerly belonging to the Fraternal Army of Loyal 
Americans, was attacked by the State Insurance Department, but a 
compromise was effected and the merger ratified. This would have 
closed the incident had not Edwin F. Smith and Ira J. Bell sued the 
company for $70,000, alleged to be due them for their services in 
bringing about the merger. 


“These are unique corporations, organized for the sole benefit of 
their members and beneficiaries, and not for profit,’ Judge Foster de- 
clared. “A careful reading of the fraternal benefit act makes it plain 
that no consolidation of such corporations ever was contemplated or 
authorized by the legislature.” 


The annual meeting of the $100,000 Club of the Illinois Life, which 
closed the other day, was attended by a number of the agents of the 
company, in addition to the twenty-two men who won membership by 
writing over $100,000 of insurance during the year. Vice-President 
R. W. Stevens announced to the agents a new series of guaranteed 
dividend policies which the company is preparing to introduce. 


The Illinois Insurance Department has closed up the Alliance Life 
of Chicago, an assessment concern, an examination having shown 
it to be without assets. 


NOTES FROM PHILADELPHIA. 


The Policyholders Mutual Life has taken possession of the building 
leased by the company at 721 Walnut street, opposite the old Phila- 
delphia Savings Fund. 


George N. Twiss, formerly associated with Robert E. Forster, 
actuary of the Pennsylvania Department, is now with the Economic 
Life as assistant actuary. 





DEATHS BY ACCIDENTAL DROWNING. 
By F. S. Crum. 


According to reports of the Bureau of the Census there have been 
20,334 deaths by accidental drowning in the registration area of the 
United States during the six-year period, 1900 to 1905. As the regis- 
tration area includes only about three-eighths of the total population 
of the United States, it ‘is probably within the truth to say that there 
were 54,000 deaths by accidental drowning in the United States (ex- 
clusive of Porto Rico, Hawaii and the Philippines) during the six 
years, or an average of gooo per year. 

By registration area is meant those States and cities which have a 
fairly reliable system of registration or reporting of deaths. This area 
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1900-1905. 
Rate per 
F Deaths by 
Y Population. : 100,000 of 
aes Drowning Population. 
30,765,618 3,525 11.5 
31,292,130 3,380 10.8 
908, 3,244 10.2 
32,536,989 3,418 10.5 
33,135,453 3,378 10.2 
33,757,811 3,389 10.0 
Fatale COGG-IGGS) woes ccccccsseccescacee 193,396,656 20,334 10.5 














The table shows quite a remarkable evenness both in the actual num- 
ber of deaths and in the death rates. If different sections of the 
registration area are compared some interesting facts are disclosed. 
Geographical location is an important factor. Seacoast States and 
cities almost invariably have, as would be expected, higher death rates 
from drowning accidents than interior States or cities located on small 
rivers. In New Jersey, famous for its seacoast resorts, the average 
annual death rate from drowning was 14.6 per 100,000 of population 
during 1900-1905, and in Maine, also famous as a summer mecca, the 
rate was 15.9. On the other hand, in Vermont the rate was only 8.7 
and in Indiana only 5.0. The following table gives the facts in detail 
for the different divisions of the registration area: 


COMPARATIVE STATEMENT OF DEATHS BY ACCIDENTAL DROWN- 
ING IN THE REGISTRATION AREA OF THE UNITED STATES. 














1900-1905. 
Rates per 
pea . : P Deaths by 

Divisions of the Registration Area. Population. . 100,000 of 

- 4 Drowning. Population. 
NS oe orsans vacawace canned miaks dei 4,216,866 674 15.9 
SUNS SOE o's sn og awdaens dbase acesudens 12,083,434 1,765 14.6 
DEE SUEY on dice cstceddiaasgivadseunen 2,725,912 354 13.0 
CIN vin cc scedscceqtacadsseneudtassan 5,693,760 731 12.8 
POON SEONG ccc ccccadacceacacoassqeaues 2,522,118 313 12.4 
POO NONEE acdc deccaccdesccecnss vocenuenaaea 46,008,604 5,587 12.1 
OE 6a doves on caasdanntabacdaeue 17,427,076 1,997 11.5 
NE Koc dc cetwendcdaccessvanctasncatad’ 14,934,768 1,679 11.2 
Ditsteiet of .Colmanbin occ ccsscsecdccsecs 1,744,803 183 10.5 
Registration cities (in non-reg. States).... 68,375,777 6,087 8.9 
WRMIE cccovceccnensGvevaghectcncengeuages 2,078,676 181 8.7 
TREE wcdckscncntcctamsedscsqcacaauaumael 15,584,862 783 5.0 
Total registration area............+-- 193,396,656 20,334 10.5 














The table brings out very clearly the relation that exists between 
geographical location and drowning fatalities. 

There is also a close relation between occupation and drowning acci- 
dents, and this is in part shown by the much larger proportion of 
deaths among raales. Of the 20,334 deaths by drowning in the regis- 
tration area during 1900-1905, 18,494, or 91.0 per cent, were males, 
while only 1840, or 9.0 per cent, were females. Occupations such as 
navigation, fishing, lumber rafting, bridge construction, dock labor, 
life saving service, etc., are attended by quite exceptional risks from 
accidental death by drowning to which females are not exposed. The 
fact that the venturesome spirit of men and boys in aquatic sports, 
such as swimming and skating, is stronger than in women and girls, 
also has an important bearing on the sex distribution of drowning 
fatalities. The age distribution of the deaths with distinction of sex 
throws additional light on this point. 

The table shows very clearly that females for the most part are 
drowned as the result of causes over which they have little control. A 
much larger proportion of the female deaths are at the very young and 
very old ages, while at the productive period of life (15-59) the males 
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are subject to quite an exceptionally high mortality from drowning 
accidents. 
DEATHS BY ACCIDENTAL DROWNING IN THE REGISTRATION 


AREA OF THE UNITED STATES, WITH DISTINCTION OF 
AGE AND SEX. 
































1900-19065. 
MALEs. FEMALES. 
Ages. 
No.of Deaths. Percent: of |/No.of Deaths.| Percent of 
Simeer GB PORE ios ve cceccccecs 804 4.5 326 18.2 
EES oP ee 3,959 22.2 328 18.3 
BS a OO eee 12,022 67.3 986 55.0 
60 years and over............. 1,085 6.0 153 8.5 
| 
MINS Ss visions easel 17,870 | 100.0 1,793 100.0 








Seasonal influence is a factor of considerable importance in any 
analysis of drowning fatalities in temperate climates. Summer and 
early autumn are the seasons when accidents are most numerous, while 
in the winter the mortality from drowning is lowest. In the 
following table correction has been made for the differing lengths of 
the months, and the figures represent the proportionate mortality, as- 
suming the average mortality per month to be 100: 


SEASONAL DISTRIBUTION OF DEATHS BY ACCIDENTAL 
DROWNING IN THE UNITED STATES. 














Months. Males. Females. 

NE SE bess Janes Vaxwnd'nbacsceesaventikcdends nacieusbeunic 39 48 
NED. 5 55545.5' ccs advan s TKSbR wb RAN R RE Ree Naeeseha aioe 44 48 

PE 65 056d% ch uda Ness eve ashaasnsedovaeeaduneeease> Seated 42 36 
SEE Sh 05 0.605506 o5s0b cn 250s 00s Sebaeehaubeobec.chebousareeens 84 
Meise is gaischsinsine cash cabcebabstaeubersiesssrasneends 115 134 
MND dan Gh 0055055765540 dbs RUTES CAS TNE SS ER6 Ge sh aoe Ne 197 164 
DE nie at sew ech sbNA Aen Shes kaDROTS Ox eee RGEA Saws pebcabe eis 223 189 
REE ey ered. THT an Bete RE TL 188 201 
OOD © kcavnppd¥ens veneped oeREacens CRUE RED yee ews 108 151 
RN. Sb.y'00dnon se bedsbes enn eeisQuvheevcielauseonan scene 69 60 
ION". occa ahnepeapvoncduswasdevatehoibeen te ox custeaee 49 48 
REE: 3.55 <svisaweasanckeesSbeuensaetinssawhawencwoenane 47 48 

ERNIE TOU SO UBS ios os oi0 ssc ccnteneseueneavaes 1,200 1,200 











This table makes it very clear that season is a powerful factor in the 
problem of drowning mortality, and it operates with almost equal 
strength upon the male and female populations. 

In conclusion we may add that in spite of all the newspaper reports 
and comments upon deaths by drowning very few of us realize what 
an important element this cause of death is in the total mortality. 
Other deaths by violence are often more spectacular, and for that 
reason obtain a larger hearing and impress themselves more per- 
manently and more vividly upon the imagination. 

The following little table will indicate what an important factor 
drowning is in the total mortality from accidental causes, excluding 
suicides, homicides and injuries at birth: 


MORTALITY FROM ACCIDENTAL CAUSES IN THE REGISTRATION 
AREA OF THE UNITED STATES. 

















1900-1905. 

Kinds of Accidents. | No. of Deaths. | i of 
NNR i oo snc cab geahy ce xcs anhoel aonaeeiee 28,530 17.5 
ee ae a ote eo ot eae BAe 20,334 12.5 
Fractures and dislocations ..................- 16,048 10.2 
oe i | | er 16,091 9.9 
Poisons and poisonous gases. 15,927 9.8 
Heat and sunstroke .......... 7,204 4.4 
Gunshot (accidental) ......... 6,685 4.1 
Vehicles and horses .......... 4,650 2.9 
OO NES Si rae 3,135 1.9 
Mines and quarries ......... 1,760 1a 
PERE sv ossnesbucinchoss 1,548 0.9 
Cold and freezing ......... 1,094 0.7 
RII. 50 W055 Sinde ven onda l ob CoRUes wh ses ced paace 583 0.4 
RID TD Fo cb vines nw srnchs Shembeee Anes Kann vecmoneasinney 38,692 23.7 

BORD eacirea5 tin cds cunvwresaeashuans siosdeesctonens 162,881 100.0 








THE SPECTATOR 





Deaths from accidental drowning are shown to be second in im- 
portance of all the specified kinds of accidents, being exceeded in num- 
ber only by railroad accidents. No less than one-eighth of all the deaths 
by accident (exclusive of 26,272 suicides, 5410 homicides and 9222 


128 





[Thursday 


deaths from “injuries at birth”) in the registration area of the United 
States during the six years, 1900-1905, were the result of accidental 
drowning. Undoubtedly much of this loss of life was the result of 
carelessness on the part of those who paid the penalty with their lives, 
and much may also be attributed to criminal neglect of, and indiffer- 
ence to, the well-known safeguards on the part of those responsible 
for the safety of the public while on or near water, either pursuing 
their various duties, or seeking legitimate forms of recreation. 
Parental neglect is also an important factor in the child mortality 
from drowning accidents. That these are stubborn facts it would be 
easy to demonstrate by hundreds of examples. As a nation we seem 
to have become almost indifferent to death, and disaster piles upon dis- 
aster with little appreciable efforts to forestall and prevent. So long 
as we remain steeped in apathy preventable deaths from accident and 
disease will annually enter into our mortality records by the tens of 
thousands. 





THE MIDDLE STATES. 





Pittsburg Life Association Holds Enthusiastic Meeting. 


The annual banquet of the Pittsburg Life Underwriters Association 
was held at the Duquesne Club on September 9. The usual enthusiasm 
which attends this meeting was manifest throughout the evening. 

Among the guests present were: Charles Jerome Edwards, newly 
elected president of the National Association; Herbert C. Cox of Toronto, 
first vice-president; William H. Herrick of St. Louis, second vice-presi- 
dent; Colonel William A. Waite of Detroit, secretary; Frank E. McMullen 
of Rochester, the latest ex-president; C. V. Dykman of Long Island City, 
and E. R. Putnam of Rochester. 

Following the banquet Walter M. Hayes made a report on the Toronto 
convention, after which Mr. Edwards delivered his address, constituting 
the feature of the evening, and in which he outlined the policy of the 
National Association for the next twelve months. 

Mr. Edwards made it plain to his audience that it would be the pur- 
pose of the association to discourage, as far as possible, the practice of 
twisting; to oppose schemes by which life insurance is sold on the ad- 
visory board plan and stock features in connection with life insurance. 
That the public still has great confidence in the institution of life in- 
surance Mr. Edwards believes implicitly, and to substantiate his belief 
he referred to the writings so far this year. 

As to the present situation in the life insurance business Mr. Ed- 
wards said: 


Is the trouble in the life insurance business very largely among the field men? 
Is it in the agency system? One unfortunate feature of recent legislation is that it 
tends to the elimination of the middleman, the general agent. To my mind the 
general agency system is the backbone of the life insurance business. The 
soliciting agent as a composite character must, from the very nature of his work, 
be different from the ordinary wheel-horse. To analyze him, he is at once in- 
dependent of nature, impatient of direction and restless of control; sets his own 
mark and glories in being a free lance. His persistency is the constant drop of 
water that wears away stony indifference. But he is human; he demands sym- 
pathy in his work—enthusiasm is the fuel that fires his efforts; he requires in- 
spiration, and instinctively seeks it from day to day. And it is the general agent 
who supplies the electric spark and enthusiasm within him who creates energy 
and inspiration for the agent and creates results for the company. It is he who 
carries the message to Garcia. 

The most serious phase of our business is the agent who is just discouraged, 
not dissatisfied, but disheartened; the man who becomes inoculated with pessim- 
ism and cannot see the silver lining; who won’t believe that things are looking 
up. But I am afraid that in our sympathy we have over-commiserated with the 
agent, which has led directly to his discouragement. It is time that we faced 
conditions bravely, and, while seeking relief through proper channels, do our 
utmost to rejuvenate, inspire and upbuild the agency relation in the field. 

And this brings me to the general agency situation. Formerly the general 
agent was supposed to do as much field work as any of his agents; but the iife 
insurance business has advanced beyond that idea. The manager of to-day must 
be a general, a leader; must give of his ability to discover or create agents, 
work with and assist them, finance them, and meet many expenses not on the 
company’s schedule. Otherwise he might be selected by lot or the office rotate in 
yearly succession, leaving the office direction to clerks. 

But what of the agent who has always been an agent, who claims that he is 
still an agent, but flounders in the mire of these disturbances? As have 
already said, I think we grant too much commiseration to the luckless agent, 
and thus help to discourage him. And then there is the agent who knows his 
troubles and can tell you who is to blame, anybody, everybody other than him- 
self. My observations are that the business that is being produced to-day is 
being written by a comparatively few agents—men who have been all through 
these two years of suffering and are now writing a larger business than ever 
before. 

What the agents in the field need to-day is the inspiration of the enthusiastic, 
aggressive general agent and field supervisor. 


Mr. Edwards then expressed the hope that the New York statutes 
would be revised in regard to the rate of compensation paid to agents 
on endowment policies. He referred to the large increase in the amount 
of term business being written, and the resulting adverse selection 
against the company. 














September 12, 1907] 


Death of Jacob L. Halsey. 


Jacob L. Halsey, former vice-president of the Manhattan Life Insur- 
ance Company of New York, died on Monday, September 9, in his eightieth 
year. Mr. Halsey spent his entire business career in life insurance work, 
having entered the service of the New York Life in 1846, before he was 
eighteen years of age. After two years service with that company he 
went with the American Mutual of New Haven, and upon the organiza- 
tion in 1850 of the Manhattan Life, he transferred his services to that 
company. For fifty-five years he was prominently identified with the 
Manhattan, rising through various grades to the office of vice-presi- 
dent, which he occupied for many years. In June, 1905, Mr. Halsey re- 
tired to enjoy a well-earned rest, at which time his associates paid him 
many endearing tributes. 

In all the years of his connection with the business he was one of the 
most approachable as well as one of the most lovable of men. During 
his career he had seen life insurance grow from puny infancy to giant 
strength, and had watched the development of the great master minds 
of the business. His life work is done, and many can bear testimony to 
the fact that it was well done. The funeral services will be held to-day 
at East Orange, N. J., where he had his residence for many years. 





—A. F. McDonald, formerly Pittsburg manager of the Mutual Life of New 
York, and vice-president and general manager of the Reliance Life, has re- 
entered the life field as manager of the Economic Life in Pittsburg. 

—The committee on the prevention of tuberculosis of the Charity Organization 
Society of the City of New York, through Paul Kennaday, secretary, is pre- 
pared to give detailed information regarding the new children’s hospital for the 
treatment of bone tuberculosis, for which New York city has reserved 1000 feet 
of its new five-mile beach at Rockaway. 

—The Continental Life of Wilmington, Del., is about ready to begin business. 
The company will have a “preferred dividend” feature similar to that of the 
Northern Life of Chicago, by which policyholders get dividends before the stock- 
holders. Annual dividend and non-participating policies will also be written. 
The officers are: President, Philip Burnett; second vice-president, George E. 
Saulsbury. The company will operate with a capital of $100,000 and $25,000 surplus. 

—The Superintendent of Insurance of New York State has made public an 
opinion given by Attorney-General Jackson in regard to the New York Safety 
Reserve Fund of Syracuse, which transacts business on the co-operative or assess- 
ment plan. It has been found that several of the association’s methods are con- 
trary to law, but rather than proceed against it, the Attorney-General advises 
that the management be given an opportunity to correct the features objected 
to by the Department. 





THE NEW ENGLAND FIELD. 


Agents of the Travelers Meet in Convention. 


The sixth annual agency convention of the Travelers was held on 
August 27 in the assembly hall of the company’s new office building, 
which was beautifully decorated for the occasion. About 150 agents at- 
tended, some coming from points in far off California. 

President Dunham made the address of welcome, in which he expressed 
the belief that the country was approaching a critical period in its 
history, owing to the flood of legislation designed to control corporations; 
the conflict between the Federal and State governments in matters of 
corporate legislation and the great variety of forms which legislation 
takes in the several States. Mr. Dunham said that the company had 
written more business during the present year than in any corresponding 


period in its history. 

Vice-President John B. Lunger announced the honor roll for the year 
as follows: 

Life Department—Spencer & Co., New York am: Poggenburg & Co., 
New York city; William McCaw, Montreal, P. Q.; O. F. Lenhardt, Norris- 
town; J. L. Haas, Montgomery; J. H. Johnson, Ret ee F. C. Brinker- 
hoff, Springfield; J. K. Chichester, Boston; Walter Brem, Charlotte; M. 
L. Schwartz, Buffalo; Norman Foster, Trenton; Ira B. Thayer, Toronto, 
Ont.; Charles M. Rogers, Boston; S. P.’Ficklen, Washington; A. W. 
Plum, Bay City. 

Accident Department—Frank H. Wells, New York city; James G. White, 
Boston; John H. Walker, San Francisco; C. D. Holman, San Francisco; 
W. B. McBride, New York city; E. W. Goff, Austin; J. P. McDermott, 
Fond du Lac; Charles E. Carver, Los Angeles; Sam Bucklew, Fort Worth; 
Stewart Clark, Chicago; A. E. Howard, Hartford; Jules Dreyfus, Shreve- 
port; Thomas Coulton, New York city; Montgomery Wilcox, Philadelphia; 
William McCaw, Montreal, P. Q 

Liability Department—F. K. Gaston, New York city; Taft & Rockwood, 
Chicago; A. C. Allison, New York city; J. R. Beinert, New York city; 
F. H. Osburn, New York city; John C. Paige & Co., Boston; A. 
Chapoton, Detroit; Fraley, Moses & Co., St. Louis; H. G. Gilmore, Spring- 
field; A. G. Crandall, New York city; E. H. Coe, Dayton; P. S. Laurence, 
New York city; W. N. Stark, Worcester; J. H. Henderson, Iola, Kan.; 
J. L. McCormick, Reading. 

Business sessions were held each day, and on Tuesday, August 27, the 


delegates inspected the handsome new building of the company. On 
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that evening a smoker was given, and on Wednesday a buffet lunch at 
the County Club at Farrington, followed by a golf tournament and 
ball games. 





THE WEST. 





—The Beacon Life of Springfield, Ill., is a new assessment company, which has 
just entered the field. 

—The American Patriots of Springfield, Ill., has absorbed the American Benevo- 
lent Association of St. Louis. 

—Auditor Carroll of lowa has revoked the charter of the Eagle Benefit Pro- 
tective Association of Waterloo. 

—The Ohio Legislative Insurance Commission will meet on September 24 to 
discuss bills to be presented at the coming session. 

—The Knights Templar and Masonic Mutual Aid Association of Cincinnati is 
preparing for another increase in rates. The last increase was made in 1901. 

—L. C. Davis has been appointed supervisor of agencies of the Central and 
Southwestern departments for the Columbian National Life, with headquarters 
in Chicago. 

—William F. Bechtel, former president of the Northwestern National Life, who 
was sentenced to serve five years in prison on a charge of grand larceny, has 
been granted a new trial. 

—Hereafter it will be the policy of the Indiana Department to require an 
examination of every insurance company seeking admission to Indiana, if it was 
not licensed during the year past. 

—The Royal Union Mutual Life of Des Moines announces the appointment of 
A. P. Osborne, formerly district manager of the New York Life at Joplin, as 
manager for Western Missouri, with Kansas City as headquarters. 

—The American Central Life of Indianapolis, up to September 1, showed an in- 
crease in surplus of $121,464. Its ledger assets were on that date $1,776,815; mean 
reserves, $1,370,393, and surplus to policyholders, $406,422; gain in insurance in 
force, $1,000,000. 

—The Alliance Life of Chicago, an assessment company formerly known as 

the Peerless Life, was recently examined by the Illinois Department, and is 
now in the hands of C. H. Hamill, attorney for the Department, who will either 
close up the concern or compel it to relinquish its charter. 
Surles, general agent of the Northwestern 
Mutual Life in Wisconsin and Northern Michigan, has been divided into six 
districts, with headquarters at Racine, Madison, Sheboygan, Oshkosh and Mar- 
quette, each under a general agent. A seventh district will be formed, with 
headquarters at Milwaukee. 


—The territory of the late W. H. 


—The Missouri Department has ruled against the issuance of the annuity certifi- 
cate of the Great Western Life of Kansas City. The arnuity certificate was a 
modification of the board plan and was an agreement whereby the purchaser of 
the certificate was to receive a pro rata share of 25 cents upon each $1000 of 
business done by the company. 

—The Iowa Department has licensed the Western Mutual Life of Iowa, with 
headquarters at Council Bluffs, to operate as an old line level premium com- 
pany on the mutual plan. Its officers are: President, C. N. Atherton; vice- 
president, Victor E. Bender; secretary, A. W. Bannick; treasurer, Perry Badol- 
lett. The board of directors is composed of the officers and Donald Macrae, C. 
Hafer and S. T. McAltee. 

—The Pioneer Life Insurance Company of North Dakota has been or;:anizing 
for some time, and is now about ready to begin business. The company has 
a capital of $100,000 and surplus of $50,000, and will write non-participating busi- 
ness on a three and one-half per cent reserve basis. The home office is at 
Fargo and the officers are: President, Wm. C. Macfadden; secretary, L. D. Cor- 
bett; treasurer, Geo. M. Young; vice-presidents, Jas. M. Mathews, E. Y. Sarles 
and R. E. Barron. 





THE SOUTH, 





—The Security Mutual Life Association has been started as a mutual concern 
at Salisbury, N. C. S. L. Adcock and J. M. Maupin are promoting it. 

—Chas. C. Hazell, formerly with the Union Central Life in Alabama, is now 
with the Equitable Life of New York as superintendent of agencies for the At- 
lantic division. 

—C. J. Palmer, formerly with the Massachusetts Mutual and the Prudential in 
the Southern field, has been appointed secretary of the Protective Life, which is 
being organized at Birmingham, Ala. 

—The Kansas State Life of Topeka has been chartered. The directors are A. 
Bosworth Headington, A. C. Longren, J. R. McNary, E. C. Longren, E. G. 
Ekblad, F. C. Bowen and P. S. Bangs, all of Topeka. 


—The Keystone Life of New Orleans has instituted mandamus proceedings 
against the State Insurance Commissioner of Louisiana to compel the acceptance 
of $100,000 deposit in mortgage notes and stocks, which had been rejected on the 
ground that the law requires security in the shape of cash or bonds. 


—The Manhattan Life announces the appointment of Alfred Boyd, Jr., of 
Covington, Tenn., as general agent for the State of Tennessee. Mr. Boyd is 
well known throughout the State, and is a thorough insurance man, having 
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formerly teen connected with the Equitable Life Assurance Society, in which 
company he made an enviable reputation as a producer of first-class insurance. 
—Insurance Commissioner Prewitt of Kentucky has filed injunction suits 
against the Home Fraternal Union and the Union Beneficial Society of Louis- 
ville, on the ground that they are attempting to do a general insurance business 
while claiming exemption under the fraternal insurance laws of Kentucky. 





MISCELLANEOUS LIFE NEWS. 


ANNUAL MEETING OF AMERICAN LIFE CONVENTION. 


[SPECIAL REPORT FOR THE SPECTATOR.] 


INDIANAPOLIS, IND., September 7.—Officials of forty-three Western and 
Southern life insurance companies met here in their third annual con- 
vention on Thursday, Friday and Saturday of this week. Mayor Book- 
walter, who opens everything, made the address of welcome. While con- 
fessing to a reputation for being able to talk interestingly on subjects he 
knew nothing about, he disavowed any intention to give the delegates a 
lecture on their business. Nevertheless he submitted a few points. In 
closing he refused to hand over the keys of the city on the ground that 
nothing was locked. Everything that a good life insurance man might 
want to get into was open, and the mayor gave everyone a hearty wel- 
come. 

B. H. Robison, of Omaha, responded briefly and moved a vote of thanks 
to the mayor for his kindly welcome. A vote of thanks was also ex- 
tended to Mr. Robison. 

The organization composed of the Western and Southern companies was 
formed to oppose Federal supervision of life insurance, to resist stringent 
legislation, such as would enforce standard policy forms, and to per- 
petuate the preliminary term method of valuation. In his opening ad- 
dress President Charles E. Dark reiterated the purpose of the conven- 
tion and read the resolutions adopted at the 1906 convention. He recom- 
mended that the association form educational, actuarial, medical, legal 
and agency departments. The immediate fruit of the recommendations 
was the organization of a legal department composed of the attorneys of 
the various companies. 

The report of the executive committee showed a gain of eight com- 
panies to the association during the past year, and a cash surplus of 
$649 as against $91 in 1906. 

At the close of the first session, Paul Woolston introduced a resolution 
on the death of Wm. T. Standen of the Capital Life of Denver. 

On Thursday afternoon W. H. Gregory of Louisville read a paper on 
“How fast a young company should grow.”’ He insinuated that he had 
been invited to talk on the growth of a young company because his own 
had shown an ability to set a pace. He confessed the impeachment and 
set out with the proposition ‘‘As fast as it can, consistently with good 
business principles.’’ He called attention to the great development of 
the Southern States in recent years, and urged that the South should have 
its own life insurance companies. 

A peculiarity of this convention was that in a majority of cases those 
who were appointed to lead in discussion read papers and so fully occu- 
pied the time that general discussion was impossible. On Friday morn- 
ing Mr. Wilbur of the Federal Life commented briefly on Mr. Gregory’s 
topic. 

A paper was expected on “Investments and surplus,’”’ but the delegate 
failed to appear, and I. M. Hamilton made a brief informal talk on the 
subject. He assumed that the large so-called Eastern companies aim to 
make the most profitable investments, and in his view this involved 
speculation. He was opposed to fluctuating securities and believed in the 
most rigid conservatism in investments. Wilbur S. Wynn, B. H. Robi- 
son and others participated in a brief discussion. 

On Friday morning T. F. Giddings, superintendent of agencies for the 
Michigan Mutual, delivered himself of a few remarks on ‘‘How can we 
retain good agents and eliminate bad ones?” He evidently did not feel 
called upon to write a book on the subject, and the signal merit of his 
paper was brevity. He began with the old receipt for making a welsh 
rabbit, namely, “First catch your rabbit,’’ and proceeded to show that 
the real problem of insurance companies is to find good agents. Having 
once secured them fair treatment will hold them. They should be con- 
stantly encouraged, sympathized with and kept in close touch with the 
home office. 

In the discussion W. A. Lindley, of the Security Mutual Life of Ne- 
braska, expressed his disapproval of advisory boards, board contracts and 
stock-selling devices. In his opinion they are largely responsible for 
vicious legislation and bad agents. Mr. Sudlow, Mr. Robison and others 

joined in the discussion. 

Perhaps the most striking paper of the convention was read by Samuel 
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B. Smith, counsel of the Volunteer Life, of Chattanooga, Tenn. Mr. 
Smith undertook to show that the right of contract is crystallized in life 
insurance policies and not in law. He gave a brief history of early life 
insurance, and a synopsis of nine clauses of the New York Life’s con- 
tract in 1845 that would now be considered rigorous. He then described 
the modern policy and showed that the principal features cf the standard 
policy as imposed by the Armstrong law are practically embodied in the 
contracts of most American life insurance companies. He concluded that 
insurance companies may be trusted to provide a just contract, and ar- 
gued that it is unnecessary for the law to prescribe forms. The paper met 
with a hearty approval and was ordered printed in pamphlet form. Prac- 
tically no discussion followed. Dan W. Simms of the LaFayette Life 
stated that if he objected to the paper at all it would be on the ground 
that it was somewhat extreme in asserting the company’s rights as 
against the State’s. He suggested that the fine-print clauses in con- 
tracts have been in some measure responsible for the agitation for 
standard policy forms. 

Dr. M. M. Lairy of LaFayette, Ind., considered ‘‘Undesirable risks’’ on 
Friday afternoon, and confined himself exclusively to the symptoms of 
tuberculosis and the necessity for guarding against the disease. The 
leaders appointed for the discussion were absent, and Drs. Woolen and 
Kitchen of Indianapolis were invited to participate. They discussed al- 
buminuria, and advocated the use of the microscope in urine analysis 
whenever possible. 

The next item on the programme called for a paper on “Sub-standard or 
impaired risks,’’ by Paul L. Woolston of Denver. He gave a somewhat 
more comprehensive definition of ‘‘sub-standard’’ than is usually em- 
ployed and described the various methods of treating the sub-standard 
risk. In the absence of accurate and available experience tables he 
recommended caution to young companies in the writing of such risks. 
The time allotted for discussion was consumed by two other papers on 
this topic. 

The last paper on the programme, ‘“‘How can assets be adjusted to pro- 
tect the company from evils of possible panics?’’ was assigned to Sidney 
A. Foster of Des Moines. Two of the appointed leaders of discussion 
followed with papers, but the topic excited debate and the most interesting 
session of the convention ensued. Mr. Foster called attention to the fact 
that for many years Eastern companies were prejudiced against farm 
loans for the reason that Eastern farms suffered a great depreciation in 
values. Eastern companies were further handicapped by the New York 
laws, which did not permit them to invest their assets outside of a 
radius of fifty miles from New York city. These laws were repealed only 
a few years ago, but they accounted for many of the fluctuating securities 
of the Eastern companies. Mr. Foster himself was making all the farm 
loans he could, because they are the best class of securities in Iowa, but 
this question must be determined by local conditions and not by a gen- 
eral principle. He thinks that if a company is so restricted in its growth 
that one man may carefully select its securities the danger from panics 
will be slight. Dan W. Sims was an enthusiast on the subject of farm 
loans and would be glad to see the entire assets of his company invested 
in them. The prolonged discussion necessitated an extra session in the 
afternoon, although the convention was scheduled to close at 12 o’clock. 

Before adjournment a gavel and souvenir inkstand were presented to 
President Dark as an expression of appreciation of his services during the 
past year. This suggested other souvenirs and an arrangement was made 
to present former President Reynolds and Secretary Blackburn with suit- 
able mementoes. 

At the final session Wilmer R. Moore introduced a resolution providing 
for a committee to consider a bureau for the exchange of information 
relative to postponed and rejected risks. The resolution was carried 
without opposition. 

Secretary Blackburn made a highly optimistic report describing the 
prosperity of the association in point of membership and finances and 
hoped to report a membership of seventy-five at the next convention. He 
hinted that the business of the association was making great inroads upon 
his time, as well as his stenographer’s, and upon motion of Mr. Foster of 
Iowa, his allowance for stenographer was raised from $100 to $300 a 
year. He was tendered a rising vote of thanks and re-elected for another 
year. 

A resolution reaffirming the purposes of the association was closely fol- 
iowed by a report from the committee on departmental supervision, and 
a vigorous debate ensued. I. M. Hamilton adverted to the old grievance 
of burdensome taxation and suggested that members of insurance de- 
partments and the legislators should receive information as to the real 
payer of insurance taxes. President Dark and Mr. Wynn of the State 
Life debated briefly the question of supervision. Mr. Dark thought that 
Federal supervision would mean the most gigantic insurance trust on 
earth, and Mr. Wynn replied that if all companies present were compelled 

to report to thirty-five Insurance Departments with their varying re- 
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strictions and irregularities of interpretation, the companies would 
quickly be converted to the plan of Federal supervision. 

The nominees for the presidency were Bascom H. Robison of Omaha, 
and Samuel B. Smith of Chattanooga. The contest was spirited, the 
candidates being so popular that some delegates declined to make a 
choice, and others tossed up coins. Twenty-six votes were cast and Mr. 
Robison won by a margin of five. The votes were taken by a roll call 
and a pleasing feature was the complimentary vote which the candidates 
gave to each other. Samuel B. Smith was chosen chairman of the ex- 
ecutive committee for 1907-08, with the following members: Charles E. 
Dark, Indianapolis; I. M. Hamilton, Chicago; D. D. Crockett, Texas; J. 
B. Reynolds, Kansas City. The next convention will be held in Colorado 
Springs or Denver, but it was decided to leave the final choice to the 
executive committee. 


Extracts from Papers. 
SACRED RIGHT OF CONTRACT CRYSTALLIZED IN LIFE INSUR- 
ANCE POLICIES, NOT IN LAW. 
The above was the title of a lengthy address by Samuel Bosworth 
Smith, counsel Volunteer State Life of Chattanooga, Tenn. 


If we run back to the early days of American insurance, which can be 
covered by the lives of men not yet out of active life, we look in vain 
for any step in the progress of the science that has been first discovered 
by any legislature. In no other line of the world’s work have the re- 
sults of competition been so manifest, in no other walk of the business 
world have men’s minds been so active to seek a just balance of the con- 
tract between cOmpany and man as has been the case in life insurance. 

The early policies of life insurance in this country were based upon 
the experience of English companies, were written without medical ex- 
amination, and were simple promises to pay in case of death a sum cer- 
tain. No matter how long the policy might run, there was no extension 
of insurance and no days of grace; unless the premium was paid on a 
day certain, no contingency prevented the total lapse of the policy and 
all payments made thereunder, and this despite the fact that the policies 
were written on the old line legal reserve plan, and that the accumulated 
peso belonging to the policyholder was in the hands of the com- 

any. * * 

With the advent of the dividend and the introduction of the non-for- 
feiture feature, the modern life insurance policy stepped upon the stage. 
Step by step the policy developed, and step by step restrictions were re- 
moved, but the fundamental and basic principle of the policy of insur- 
ance was the non-forfeiture clause. * * 

One of the fundamental and basic ideas a the common law of England 
is the sacred right of contract. The Anglo-Saxon people and their de- 
scendants resent any interference by the State with the right of the in- 
dividual to make any contract not illegal per se which the citizen or 
denizen may desire to make. When uniform fire insurance policies first 
made their appearance ‘on the statute books of the different States, the 
constitutionality and power of the State to so inerfere with the right of 
contract was bitterly contested. 

Following this line of thought, antagonism to life insurance companies 
has reached its limit in the creation of a standard form of policy for 
New York State, and the effort - induce other States to impose upon the 
public such standard forms. 

Analyzing the New York vanadate policy, it will be seen that no com- 
pany of prominence in the United States issued a policy less liberal to 
the policyholder than that provided by the New York standard. The one 
real restriction in the policy, in so far as it affects the companies and 
the assured, is the compulsory annual dividend clause. This clause is 
supposed to be a limitation on the right of the company. It seems to the 
writer to be more a limitation on the right of the individual to take such 
form of contract as may be best suited to his interests. 

I understand the argument that deferred dividends constitute a semi- 
tontine policy, and to that extent may be in some respects a gamble. The 
deferred dividend is not a tontine policy. The tontine policy was that 
form of policy, under the terms of which the policyholder received nothing 
except in case of death or continuing his policy to the end of the term. 
In case of lapse, all the money paid in, including his reserve, went into 
the surplus fund of the company. No such policy is now written in the 
United States, as it is recognized that the reserve, subject to a small sur- 
render charge, is the property of the policyholder, at least after the 
third year. * * * 

A curious result has made itself apparent since the passage of the 
Armstrong law. Its terms are aimed, especially in so far as the annual ap- 
portionment and the compulsory dividend clause is concerned, against the 
so-called tontine system. By the tontine system, as developed and made 
to apply to the idea of any deferred dividend, is meant, in common par- 
lance, that system which gives an additional benefit to the persistent 
policyholder because of the death or lapse of other policyholders who do 
not get their proportion of the accumulated surplus earned by the com- 
pany. The annual dividend clause of the Armstrong law not only does 
not eliminate this tontine idea, but absolutely perpetuates it under a 
strict statutory provision. Since the passage of the Armstrong law and 
the issuance of the policies thereunder, an investigation of the premium 
and the surrender values of three of the largest companies of New York 
discloses the fact that one of these companies has increased its premium 
over that charged prior to the passage of the Armstrong law five per 
cent, and it, together with two other of the largest companies, have de- 
creased their surrender values about twelve per cent. An ardent ad- 
herent of the Armstrong law, and one of the Committee of Fifteen, on 
having his attention called to this fact admitted its truth, but stated 
that the result would be a decrease in the cost of insurance to the assured 
because the annual dividends would be larger. In other words, by in- 
creasing the cost of insurance and reducing the surrender values, the 
persistent policyholders would get a larger annual dividend, owing to the 
fact that the lapsing holders receive a smaller surrender value. I fail 
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to see the distinction between this system of tontine distribution, and 
that system which gave no dividends for a period of years to those laps- 
ing or dying within the term, and distributed the amount thus saved to 
the persistent policyholders. In the one case the retiring policyholder 
sacrificed his dividends, but had a large surrender value; in the newer 
and legalized form, he draws a speculative amount of dividends at the 
sacrifice of a certain amount of surrender value, and the persistent 
policyholder in each instance is benefited. The annual dividend on this 
basis is just as much a tontine policy as the deferred dividend policy can 
possibly be, and if the one is unjust, the other is doubly so as it is 
countenanced by law. * * 

“The sacred right of set crystallized in life insurance policy, not 
in law.” Why should the lawmakers seek to step in and formulate con- 
tracts for the people in this most sacred of all contracts? In the large 
majority of cases policies of insurance are taken by men of maturity, 
who know what they want. Why should they not be permitted to get 
what they want? There are upon our statute books anti-rebate laws 
which are just; there are in our statutes just and proper laws which re- 
quire life insurance companies to maintain certain assets, to invest in 
certain securities, to make annual reports, to be constantly under the 
eye and subject to be called upon by numbers of State officials; to main- 
tain reserves upon specified rates of interest; to none of which laws have 
the leading insurance companies made any objection. The attitude of 
supposed reformers towards the life insurance companies is one of dis- 
trust and criticism, yet in no other financial or commercial enterprise has 
there been such liberality displayed as has been shown by the life in- 
surance companies of America to their policyholders. As has been al- 
ready said, the insurance contracts of to-day are the successful culmina- 
tion of years of study and of development from the highest order of men- 
tality. Left untrammeled, there is no reason to suppose that life in- 
surance will not progress as much in the next fifty years as it has in the 
past fifty years. Trammeled by restriction, by contractual limitation, by 
interference from legislators who, though well-meaning, cannot know the 
practical workings of a great financial system, progress in life insurance 
will be throttled and temptation to competition will be killed. * * * 

The great cry of the present day is for the cheapening of life insur- 
ance. I venture the assertion that for one law upon the statute books 
of any given State which has decreased the cost of life insurance, five 
laws can be pointed out which have increased it. As a matter of fact, 
there is yet to be placed upon the books a law which can be said to have 
decreased the cost of insurance to the assured, or one law the operation 
of which can be shown to have put one dollar in the pockets of the as- 
sured. In speaking of such laws I except, of course, from the category 
those laws which look to the solvency and integrity of the company. 
Such laws are essential, but beyond this the legislature should not 
go. * nd a 

I think that by concerted action, and by the appeal to reason, we can 
make the public see that this sacred right of contract has become crystal- 
lized in the forms of contract, which have grown and developed and ma- 
tured, and that law has had nothing to with it. I think we can make 
them see that freedom of action is the heritage of the free man, and 
that when the public really appreciates the stability of the life insur- 
ance companies, the liberality of their contracts, their earnest desire 
to fulfill in the spirit, as well as the letter, any obligation entered into, 
that the people of America will rally to the support of this great and 
advancing financial science, and will demand that it be left unfettered 
and unclogged to fulfill its glorious destiny. 


SUB-STANDARD OR IMPAIRED LIFE RISKS, AND HOW A SMALL 
OR NEW COMPANY CAN AFFORD TO WRITE 
SUCH BUSINESS WITH SAFETY. : 
Paul L. Woolston, consulting actuary, of Denver, Col., delivered a 
well-considered paper on the above subject, from which we make the 
following extracts: 


First of all, then, we have to define the word ‘‘sub-standard”’ as used 
herein. There seems to be no uniformity of interpretation in regard to 
this term. Do we include thereunder lives which are not eligible for 
the policy applied for, but for some other form of policy? Do we in- 
clude sound and normal lives engaged in more or less hazardous occu- 
pations? Do we include lives accepted on any form of policy during a 
limited term of years, but unacceptable thereafter? 

If the term includes all lives requiring special treatment, then prac- 
tically every life insurance company now doing business issues a limited 
amount of “sub-standard” business. A company writing term insur- 
ance, for example, if properly conducted, finds many lives unavailable 
for term insurance, but to whom the benefits of the various forms of 
policies requiring higher premiums may be extended. Certain occupa- 
tions are in individual cases safely accepted on endowment forms, not 
for the whole of life. An overweight, within limitations, is written by 
many companies for a twenty-year endowment or a gold bond‘or other 
high premium policy. 

There is, therefore, no fixed line of demarkation between standard and 
sub-standard lives. Said standard varies materially with the methods of 
different companies and the personal equation of the medical director 
passing upon the risks. * 

There are four methods more or less in practice in America in the 
treatment of sub-standard risks: 

1. The method of refusing a low premium policy applied for, but ac- 
cepting the risk on some other form. * 

2. The second method is by charging seeker the policy a lien, de- 
ductable from the amount payable at death and gradually decreasing 
with the payment of premiums until the lien has entirely disap- 
peared. * * ® 

3. A third method of treating sub-standard lives is by rating up the 
age, which, to some extent, is equivalent to charging an extra pre-~- 
mium. There is, however, this difference, which is one of practice rather 
than theory. When an extra premium is charged, usually for a specially 
hazardous occupation, the provisions of the policy, including the non- 
forfeiture values, are unchanged. On the other hand, when the age of 
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an applicant is rated up, the non-forfeiture values are correspondingly 
increased and the applicant is treated in all respects as though the 
rated-up age was the actual age. The reserve carried by the company 
is for the assumed age. * * * 

4. A further method of providing for an impairment not excessive 1s 
by placing the policies in a Special class in regard to dividends. In this 
manner moderately hazardous occupations, such as policemen, firemen, 
army officers, etc., may be provided for. This method is applicable only 
where the dividend payments are deferred for not less than ten years, 
and only on the policy forms in which the investment portion of the 
premium is large, in order that the dividends under normal conditions 
may be sufficient to meet the abnormal mortality, which will surely be 
experienced. A further safeguard against a deficit should be placed 
about these risks by paying the agent only a small first year’s commis- 
sion, with no renewals. In general, every effort must be made to in- 
crease the dividends applicable to these special forms. * * * 

There are two serious dangers to be overcome by the small, young 
company considering the advisability of entering the field for sub-standard 
business: 

1. The incomplete and unreliable nature of the data available for a 
scientific treatment of this class of business. 

2. The dearth of medical and actuarial assistance with sufficient ex- 
perience and the almost certain result of an unfavorable mortality. The 
first objection is partially met by the specialized mortality investigation 
of the Actuarial Society, the paper by Arthur Hunter on hazardous occu- 
pations and various minor publications on allied subjects. * * * 

The second danger to be met from inexperienced advice is largely one 
of personality. A company desiring to enter this field should see to it 
that the medical director has made a special study of sub-standard risks 
in respect to mortality. The same applies to the actuary. * * * 

Summing up, therefore, a small or new company cannot afford to 
write sub-standard business without limitation. There is at present no 
method by which such business may be made absolutely safe. The 
enterprise would be a speculation just as certainly as an investment on 
margin in the stock market. The venture might possibly prove a suc- 
cess, would almost certainly be an expensive failure. Sub-standard risks 
where the extra mortality expected is light may, however, be written 
with safety in a few cases by issuing a high premium policy, in others 
by charging an extra premium or by creating a special class in respect 
to dividends. In no company should the standard unimpaired risks be 
compelled to pay the extra mortality on sub-standard lives. This con- 
stitutes discrimination and is unlawful in many States; also it is neither 
business-like nor equitable. The limits of acceptable business should be 
as definitely fixed as possible, and should not be varied to please an 
executive officer or an agent. To treat these sub-standard cases cor- 
rectly, the company should have at all times experienced medical and 
actuarial assistance, and their opinions should agree. In cases where 
this is impossible a third designated and experienced officer without con- 
nection with the agency department should decide, and all decisions 
should be a matter of record for reference. Every case should be care- 
fully followed in order that the company may possess the data for a 
future investigation of its own experience. The technical details should 
be worked out by the medical director and the actuary. Under these 
conditions there seems to be no reason why a company should experi- 
ence a more disastrous mortality on certain sub-standard risks than on 
standard business, assuming the business to be sufficiently large and well 
scattered. * * * 


HOW CAN ASSETS BE ADJUSTED TO PROTECT THE COMPANY 
FROM THE EVILS OF POSSIBLE FINANCIAL PANICS? 
CONVERTIBLE ASSETS. 

The above topic was discussed by Sidney A. Foster, secretary of the 

Royal Union Mutual Life of Des Moines. He said in part: 


The safe and profitable investment of the money for the policyholder 
is the gigantic problem of life insurance administration. When all 
property values are increasing, to their maximum, the short-time in- 
vestor finds over-the-counter labor easy, agreeable and profitable; and 
when financial depression comes, and values are decreasing, restrictions 
are easily adopted, limit given to credit, and with the cash called in, it 
leaves the money in the vaults of the institution, where if it is not earn- 
ing a profit, it is taking no risk of loss. 

But the stern assumptions of an interest-earning power by a life insur- 
ance company demands imperatively that a definite interest rate must 
be earned on every dollar of the principal for which a reserve liability 
exists. The parable of the ten talents illustrates that the hidden-in-a- 
napkin method may do for the short-time loaner and banker, but can 
never be permitted in life insurance investments. Therefore, while equal 
energy in the use of unequal endowments, in the moral teachings of our 
Savior, may bring an equal reward, compulsory investments of trust funds 
lifts life insurance investments above the voluntary ambition of the in- 
dividual responsibility, and forces the official determination to constant 
and unrelenting effort, for interest results must be accomplished for 
every year, going on indefinitely, so long as there is a dollar of insur- 
ance to be earned. 

There are men who talk glibly of what to do and how to do it, and 
point the way, that have in their own lives made little progress in their 
personal affairs; and their theories are hardly to be considered se- 
riously, nor are they competent to take charge of large financial and 
business institutions as compared to men who have made them a life 
study and have years of experience. But of this the public, not schooled 
to discriminate, looks only to the huge results, and seems, in legisla- 
tion, to contemplate that this growth of enormous assets is not the re- 
sult of wachful, painstaking and thoughtful energy, regarding it as too 
much like the growth of the forest, due to the multiplying processes of 
Nature. * * #* 

Presuming that ‘‘convertible assets’’ means railroad and other securities 
having a negotiable value and whose prices are quoted on the exchange, 
one way to prevent the evil of possible impairment of values is to carry 
them and report them in all annual and financial statements at a figure 


nearer the cost price, rather than the market value, without regard to 
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This would temporarily reduce the surplus by a 
considerable amount in those companies whose assets are composed 


current appreciation. 


largely of convertible bonds and stocks. If the original purchase was 
wisely and deliberately made without expectation of benefit from any 
other than a bed-rock investment, and held that way in the reports, then 
the future credits could be held stable and unvarying in the minimum of 
the price, while a conversion for advanced cash would add to the profits 
of the company and the fictitious value would never trouble the manage- 
ment, unless impairment should become permanent. 

An agreement between the companies could be made, or, a ruling by 
the departments to this end would, in my opinion, avoid in large measure 
the evils of possible financial panics and would avoid overvaluation and 
fluctuations in values. These securities are usually carefully acquired 
and are worth what is paid for them; therefore, a fixed valuation—fixed 
on a conservative interest rate, would represent their real value, which 
should not be increased during the year when there happens to be a 
*“*boom’”’ in prices. 

If market values are to be taken advantage of in valuing assets, the 
valuation should be based on an average, giving a period sufficiently long 
to take into consideration the ‘‘downs’’ as well as the “ups” of the 
market, and not on December 31 when everybody, including insurance 
companies, are interested in making the biggest showing possible with 
too little regard for real values. At that time the market can be, and 
probably is, manipulated for a purpose by the larger financial interest. 


ON THE PROPER PROPORTION OF LIFE INSURANCE INVEST- 
MENTS. BY LUCIUS McADAM. 


Notwithstanding its great importance, the subject of the judicious in- 
vestment of life insurance funds with reference to the safety and pro- 
gress of the system, has been for many years left to those in control of 
the finances of each company, acting upon their individual judgment. 
Their views, whether advanced, conservative or eccentric, have been 
modified in some degree by the statutes of the several States regulating 
the investments of the insurance company, and prescribing certain kinds 
of securities as demanded by the laws of the States. These statutes, 
however, do not undertake to regulate the amount or proportion of funds 
to be placed in each form of securities. In fact, they are often designed 
merely to compel investments in securities of the State itself, or of its 
municipalities and corporations. And latterly, some have gone further 
by requiring such investments when made, to be deposited within the 
State, apparently for purposes of taxation. Thus it has come to pass 
that individual views of finance supplemented by legislation more or 
less wise have controlled the investment of life insurance funds. 

It is only recently that any attempt has been made to arrive at the gen- 
eral principles which should guide all companies in their investments. It 
is therefore timely and of great interest to us all, that the subject should 
be brought before the American life convention, as it has been by the 
address of Mr. Foster. These principles will probably be found not al- 
together in statutory requirements, but in the natural laws of the busi- 
ness itself, working themselves out in actual practice. Water will find 
its level, no matter how it may be held back by dams and conduits, and 
so the way will be found, with or without the statutes, to invest the 
funds of life insurance companies in such a manner as to combine the 
qualities of a productive rate of interest, with security of the principal, 
and the reservation of sufficient assets in a convertible form to meet 
unforseen contingencies. 

In order to study the subject more closely, and to illustrate it more 
clearly, I have prepared a table, annexed to this paper, showing the 
percentage of the various kinds of investments to the entire admitted 
assets of certain companies. The original figures on which this table 
is based are contained in the Connecticut insurance report of 1907, show- 
ing the transactions of the year 1906 at page 766. In order to shorten 
the table I have taken only companies having over $40,000,000 of assets 
each, and these I have grouped by localities as follows: Three in Con- 
necticut, two in Massachusetts, three in New York, three in New Jersey 
and Pennsylvania, two in the West, and finally the three great industrial 
companies. The division of assets falls naturally into the items of 
real estate, mortgage loans, callateral loans, policy loans, and bonds 
and stocks, all of which constitute the invested assets. Besides these 
are given the items of cash, accrued interest and deferred premiums, 
which constitute the uninvested assets. For the purpose of condensa- 
tion I have omitted the amounts and give only the percentages. It 
will be well, however, for those interested to examine the original figures 
for greater clearness. Thus taking two extreme cases; the percentage of 
7.5 in the mortgages of the New York Life represents an investment of 
$35,579,554, while the percentage of 0.02 in the bonds of the Union Central 
represents an investment of $10,000. 

By an examination of the table as given, it will be found that the two 
grand items of investment are mortgage loans and bonds and stocks, 
and the proportion of each held by the several companies varies in a 
very marked degree. The percentage of mortgage loans to the total ad- 
mitted assets runs from 7% to 82.04 per cent, and that of bonds and 
stocks from 0.02 per cent to 71.79 per cent, the average being for mort- 
gage loans 27.25 per cent, and for bonds and stocks 52.37 per cent. The 
real estate runs from 0.73 per cent to 10.96 per cent, and averages 5.21 
per cent. The policy loans run from 2.73 per cent to 14.35 per cent, aver- 
aging 8.56 per cent. The total invested assets show percentages running 
from 89.37 to 97.22 per cent, but do not vary far from 95.23 per cent. 
Again the uninvested portion of the assets runs from 2.78 per cent to 
10.638 per cent, averaging 4.77 per cent, while the cash on hand varies 
from one tenth of 1 per cent to 8.65 per cent, averaging 2.27 per cent. 
The table thus indicates a great diversity of views on the part of the 
financial managers of the companies, as to the method of investment of 
their funds, although partly accounted for by the laws of the States. 
The amount which may be invested in real estate is limited by law to 
the amount necessary for office purposes and temporary amounts coming 
from the foreclosure of mortgages. In some cases the law requires a 
certain proportion of the assets to be invested in mortgage loans. In 
certain foreign countries bonds are required and stocks prohibited. The 
item of policy loans is also to be reckoned with, as such loans are now 
made compulsory in many States at the option of the policyholder. 
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While these loans may be regarded as good investments in the way of 
maintaining reserves and interest, it should nevertheless be remembered 
that they are not convertible assets and cannot be used to pay death 
claims, or even to produce the cash for loans to other policyholders. 
These loans now average 8.56 per cent of the total assets, but are likely 
to form a larger proportion in the near future. 

As a corollary to this table, I have added another showing the net rate 
of interest realized on the mean amount of assets during the year 1906. 
This is also taken from the Connecticut insurance report of 1907, page 
770. It may be noted that while the average rate of interest is shown to 
be 4.34 per cent, those companies having a greater proportion of invest- 
ments in mortgage loans show generally a larger rate of interest. The 
two Western companies appear to have the largest proportion of assets 
invested in mortgage loans, and their interest rate was 4.38 and 5.50 per 
cent. This I think tends to show the superiority of mortgage loans for 
permanent investments. In view, however, of the greater privileges in 
the way of advances and cash withdrawal now given to the policyholders, 
both by statute and by the liberal contracts offered by the companies, it 
would seem that a goodly share of the assets should be kept in a readily 
convertible shape so as to provide for all contingencies. It is difficult to 
prescribe any rule for this purpose, as much must necessarily be left to 
the judgment of the officers upon all the conditions prevailing. 

If I were to make a general statement, I would say that the following 
percentages might be kept in mind as practical guides: Real estate, 
5.00; mortgage loans, 50.00; policy loans, 15.00; bonds and stocks, 25.00; 
cash, 5.00; total, 100.00.. 

It has been well pointed out that any rule or method will fail which 
does not include as a factor the personal integrity of the officers in 
charge, and an earnest desire on their part to do the best possible for 
the company and its policyholders regardless of personal advantage. It 
might be well also to consult the actuaries more freely. They sometimes 
have ideas beyond mere figures and are quite removed from the tempta- 
tion to self-seeking and personal aggrandizement. 

You will pardon a little exhibition of professional pride if I refer to 
the remarkable record of the actuaries during the recent investigations 
in New York. They alone passed unscathed through the ordeal. While 
the demi-gods of finance were toppling from their pedestals and falling 
amid the ruins of their wrecked reputations, the actuaries stood un- 
moved, like High Priests with unpolluted garments beside the altars of 
life insurance. Amid the din of denunciation the real giants of the 
giant companies, McClintock, Weeks, Van Cise, remained steadfast, 
untouched by the shafts of malice, untarnished by the breath of scandal, 
clean, upright, uncorrupted and incorruptible. 


PERCENTAGE OF INVESTMENTS TO ADMITTED ASSETS. 
December 31, 1906. 





















































2 | 8 r=} z 

= er] Ew >a nn ne a 338 BE ae 

ComMPANY es &§ S& 25 Es £3 3 £S Ee 35 
Me) Shlee lea) as [he] Oo | 8S | Be leg 

2 {0 “i <" jaa] Ss 

tna ...........-| 0.73] 45.11] 1.27] 5.79] 36.47] 89.37] 8.65] 1.10] 0.88| 10.63 
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Travelers. ........] 3.65] 26.32) 3.62] 8.95] 53.54] 96.08] 1.05) 1.16) 1.71] 3.92 
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Prudential... .....| 9.74| 16.88] 5.07| 3.87] 54.22) 89.78 6.84, 0.77} 2.61) 10.22 
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PERCENTAGE OF NET INTEREST TO NET ADMITTED ASSETS, YEAR 1906. 
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New England ......| 3.99 ||Penn Mutual........| 4.69 ||Prudential..... .. 4.10 

||Provident L. and T..| 4.38 
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Average rate of interest, 4.34. 





—The Mutual Life Assurance Company of Canada has elected Manager George 
Wegenast a director to fill the vacancy caused by the death of the late Alfred 
Hoskin. His title is now managing director. Other vacancies on the board 
were filled as follows: Sir H. Montagu Allan, L. J. Breithaupt, Hume Cronyn. 
E. P. Clement, K. C., was elected first vice-president, and F. C. Bruce, second 
vice-president. 





Best’s Insurance Reports. 

We have received a copy of Best’s Insurance Reports, upon fire, marine and 
miscellaneous insurance companies. The compilation follows that of previous 
volumes of the same publication, and is presumed to bring all data up to date. 
The volume is marred for preservation by the incorporation therein of the Best 
special report of the San Francisco conflagration, which was so erroneous and so 
subjected to criticism that it should have been consigned to early oblivion, 
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Casualty, Surety, Etc. 


Casualty, Surety and Miscellaneous 








Liability and Coinsurance. 


While the subject of coinsurance has been exhaustively treated in con- 
nection with all forms of insurance, and there have been many prophe- 
cies that no company could eventually afford, in all cases, to relieve the 
insured of their moral, as well as their financial support, yet we have 
not yet reached that point where any of these prophecies can be sus- 
tained as proved. There are thousands of fire policies issued with a par- 
tial coinsurance condition, but the object sought is rather that of an ade- 
quate premium than of placing any portion of the loss on the insured. If 
the owner of a vessel insures up to its full value and the ship is lost, the 
insuring company pays the full amount, and nothing that the owner can 
do or can leave undone can, in any way, assist to mitigate the loss. With 
the exception, therefore, of the possible moral hazard if the owner can 
insure for more than the vessel is worth, or if he can make a profit out 
of the insurance if the vessel is totally lost, the necessity for coinsurance 
does not exist.. 

The conditions surrounding liability insurance are peculiarly its own, 
and the moral hazard plays so strong a part in the insurance that the 
result of the underwriting is permanently and seriously affected in pro- 
portion to the degree of neglect in this respect. A premium from risks 
where the moral hazard is uniformly bad cannot be made high enough to 
produce a profit. It is not too much to say that liability insurance, from 
its very nature, is bound to cover a large percentage of poor risks 
morally. 

From its inception the contract is based upon no definite figure, such 
as exists in all other policies of indemnity. The wages, which are ac- 
cepted as the foundation of the premium, is an estimated amount not 
less than the past expenditure. Here we have at once a fruitful source 
of uncertainty. Take, for example, the large number of small contrac- 
tors, who frequently put in bids for contracts based upon their observa- 
tion, and, if it turn out a profit, the insuring company may receive a 
proper premium, but otherwise, the contractor goes elsewhere, leaving 
debts unpaid. There are many employers whose books do not disclose 
the amount of wages paid, and an estimate is made which is incapable 
of proof, but which may safely be assumed as unfavorable to the insuring 
company. 

Many employers have an idea that they will not pay more than a cer- 
tain sum each year for their insurance, and if the rate of premium be 
raised, the employer will readjust the basis so that the premium charge 
remains constant. If an employer, with a payroll of $100,000 paying 50 
cent rate, or a premium of $500, has his rate raised to 55 cents, he may 
suddenly find that he has included in his payroll some of the office force 
and that his correct estimate is $90,000, so that he pays only $495. Don’t 
let it be imagined that the pay-roll audit will subsequently discover and 
correct the premium. 

Or, take the experience on teams risks. It was found that the rate of 
$10 per team per annum must be raised to $15 per team in order to pay 
for losses, expenses, and give a margin of profit. It might be supposed 
that an income of $100,000 from 10,000 teams at $10 per team would, if 
the rate per team be raised to $15, be increased to $150,000 for the same 
amount of risk. In actual practice, however, we find that the agent or 
broker notifies the assured of the raise in rate and is promptly advised 
that the insurance will be dropped. Thereupon the company has allied 
against it, not only the broker, but the insured, and the broker, rather 
than lose the risk and the attendant commission, induces the insured to 
again estimate his number of teams, which he reduces so that the pre- 
mium is no greater. This is the actual practical result of the last im- 
portant raise in teams rates, and the experience has not improved in 
spite of the increase. In fact, under the circumstances, it would be sur- 
prising if it were otherwise. 

A reference to the recent tables published in these columns will show 
that the underwriting profit on all casualty lines, with an aggregate of 
$37,767,848 of annual premiums in 1906 was $1,190,980. The liability pre- 
miums in that year were $19,355,351, a slight excess over the combined 
accident and health premiums. Of the large amount collected last year, 
it is a low estimate to say that 10 per cent was received as the result of 
the increase of wages since 1896, when the rates of premium were fixed. 
Had wages remained stationary, the premiums would have been $1,935,555 
less, while the risk would have remained the same. The companies must 
therefore credit any profit to the increase of wages and cannot attribute 
to good underwriting any margin between premium receipts and outgo. 

If the companies were content with a normal increase of premium, 
there would be enough to satisfy all, and to give a handsome income each 
year to one new one, but in the struggle by brokers to twist a renewal, 
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each company is in turn invited to ‘‘shade”’ last year’s quotation and 
premium rates show a gradual decline. 

It cannot be contended that a person who has no financial benefit in 
a result can be as interested as the person whose pocket is affected, and, 
since the liability companies are assuming to relieve the employer of all 
liability, even up to increasing limits, it would be strange if they received 
the co-operation and assistance of the assured in the defense of the suits. 

In view of the conditions surrounding liability insurance it seems that 
the companies should not place themselves in a position where the as- 
sured has no financial inducement to assist in the defense, and the proper 
remedy is for the assured to be responsible for at least 25 per cent of 
every verdict rendered, while the company should pay only the balance. 
In this way the constant increase in the cost of suits may be checked, 
the indifference of the assured in the result will cease, witnesses who 
now disappear at trial will be produced, and the assured will have an 
actual incentive to do his best for the insuring company. 

Increase of rates are not effective; inspections of risks have not proved 
a remedy for the happening of accidents or reduction of payments and 
suits; underwriters cannot be everywhere and know the physical hazard 
of every risk, and it is therefore to coinsurance that attention is invited 
to correct, at least, one existing evil. Whatever rates may be obtained, 
it seems to us that coinsurance should form a feature of every liability 
contract that is issued. 





Casualty Notes. 
—The A®tna Accident and Liability and the United American Life have 
entered New Hampshire. 
—The North American Casualty of Minneapolis has reinsured the busi- 
ness of the Metropolitan Casualty of St. Paul. 
—Harry M. Coudrey & Co. have been appointed general agents of the 
Norwich and London Accident for Missouri and Southern Illinois. 


—B. C. Mennihan, special agent of the Fidelity and Casualty in Canada, 
has been appointed resident manager in that territory with headquarters 
at Toronto. 

—The Massachusetts Mutual Accident has issued a new contract called 
“Income Protecting Disability Policy,’’ which is a straight accident and 
health policy without ‘‘trimmings.”’ 

—The board appointed by Governor Guild of Massachusetts to formu- 
late rules for the operation of steam boilers has submitted part of its 
report containing a long list of rules. 

—So far $100,000 of the capital stock of the German Commercial Acci- 
dent of Philadelphia has been paid in. This company is a reorganization 
of the well-known Commercial Mutual Accident. 

—Companies writing liability business in the State of Washington are 
endeavoring to arrive at an understanding regarding rates on all classes 
of risks. Interest has centered on lumber and shingie-mill risks. 


—By the indictment and imprisonment of Maurice Fitzgerald, an at- 
torney, having an office with M. Strassman, 280 Broadway, New York, 
the Alliance Against Accident. Fraud has again accomplished one of the 
objects for which it was organized. 

—Williain Bro Smith of the Travelers has been appointed chairman of 
the executive committee of the International Association of Accident 
Underwriters, succeeding W. C. Faxon of the Attna, resigned. Mr. Faxon 
still remains a member of the committee. 


—A considerable portion of the liability loss on the Quebec bridge, 
which collapsed recently, will be borne by the Ocean Accident and Guar- 
antee, which insures all the work of the Phoenix Iron Company in this 
country. The amount of the loss is not known. 


—The General Accident Fire and Life Assurance Corporation of Perth 
has reinsured the outstanding burglary, accident and health business of 
the Peoples Surety Company of New York. The plate-glass risks of the 
Peoples Surety have been taken by the New York Plate Glass. 


—M. B. Johnson, formerly in the boiler inspection department of the 
Hartford Steam Boiler, has resigned to accept the position of special 
agent and inspector for the boiler department of the Ocean Accident and 
Guarantee, under General Agents Hatch & McGaughey of Atlanta. 


—Some time ago it was announced that the National Travelers Benefit 
Association was being organized in Des Moines. The association has now 
had its plans approved by the Auditor of State, and has elected the fol- 
lowing officers: President, Elmer Loucks; vice-president, T. B. Cookerly; 
secretary and treasurer, C. Franklin Johnson. Directors—E. J. Concan- 


non, Walter St. John, J. C. Downs, James M. Bowie, Walter C. Warner, 
Harry E. Rex, T. B. Cookerly and Elmer Loukes. 
quarters are in the Crocker building. 


The association’s head- 
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Fire Insurance 


Surety Notes. 


—The States of Maryland, Virginia and Minnesota are conducting a 
joint examination of the United States Fidelity and Guaranty. 

+The Empire State Surety has appointed M. C. Mann, formerly with 
the New York Plate Glass, manager of its plate-glass department, and 
F. Felter, manager of the plate-glass loss department. 

—The bond for the contractors on the Shokan dam in the Catskills has 
been divided between the American Surety and the reinsurance com- 
mittee of the Surety Underwriters Association. The bond is issued in 
the sum of $1,000,000 to MacArthur Brothers and Winston & Company. 





TOO LATE FOR CLASSIFICATION. 


—Henry L. Ayres has resigned as Chicago general agent of the Metropoliitan 
Surety. 

—General Agents Carstens & Earles, Inc., have placed the Travelers Fire of 
Pine Bluff with Fred Tebben, in San Francisco. 

—The Inter-State Accident and Relief Association of New Ulm, the Union 
Mutual Insurance Company of Duluth and the Woodmens Mutual Casualty 
Company of Minneapolis have all been consoiidated under the name of the 
Consolidated Casualty Company of Minneapolis. 

—The Boston Board has appointed Warren S. Colegrove acting secretary and 
treasurer; F. E. Cabot, acting supervising engineer, and A. J. Lewis, acting 
assistant secretary and treasurer. These appointments must be confirmed at 
the annual meeting before becoming permanent. 





REPORTS OF FIRE INSURANCE COMPANIES. 





American Druggists Fire Insurance Company, Cincinnati, O. 


The American Druggists Fire of Cincinnati proposes to double its capital of 
$100,000 so that it can enter a number of additional States. 





American National Fire Insurance Company, Rock Island, II. 


The Illinois Insurance Department has issued a license to the above-named 
company and it began writing business September 10, with a fully paid-up 
capital of $200,000 and a surplus of $50,000. The American National will operate 
as a non-union company, restricting its operations for the present to Illinois, 
Iowa, Missouri, Kansas, Nebraska, Minnesota, Michigan, Indiana, Ohio, Wis- 
consin, Pennsylvania and New York. H. D. Cummings, the Chicago local agent, 
who is one of the directors, will have a general agency for Cook county, Indiana, 
Ohio, Michigan and Wisconsin. ‘The remaining territory will be handled from 
the home office. 





British-American Insurance Company, New York. 


The British-American of New York has discontinued business, and all of its 
outstanding risks have been reinsured by the Western of Toronto, which, to- 
gether with the British America, has always had a majority of the stock, and 
has recently acquired the entire holdings. The business on the books of the 
British American will not be competed for by the Western. 





Capital City Fire Insurance Company, Washington, D. C. 

This company is being organized in Washington, D. C., with $100,000 capital 
and $50,000 surplus. The stock has a par value of $1, and is being sold at $1.50. 
W. E. Dulin is assistant secretary of the temporary organization, He expects to 
have the company ready for business in October. 





Carrol Mutual Fire Insurance Company, Carrollton, Ga. 


A mutual fire company bearing the above title is being incorporated by several 
prominent citizens of Carrollton. 





Colorado Fire Insurance Company, Denver, Col. 


The entire business of this company has been reinsured by the Southern of 
New Orleans. 





Commonwealth Fire Insurance Company, Ottumwa, Ia. 


This company has increased its paid-up capital from $25,000 to $100,000 and 
added $19,000 to its surplus. s 





Excelsior Fire Insurance Company, New York. 


This company, which commenced business August 15, with a capital of $200,000 
and a surplus of $100,000, fully paid in, will confine its business exclusively to 
two classes of property, under arrangements whereby the losses on one class will 
not be chargeable to the other. These classes are: ‘‘A,’’ brick, stone and iron 
buildings of the preferred class, but not their contents; “B,’’ properties fully 
equipped with automatic sprinklers, together with contents. The maximum line 
to be $30,000 on any single risk. Already the company has written a considerable 
volume of business, accepting risks at board rates, which policy, President Arm- 
strong states, will be rigidly followed. The officers of the Excelsior Fire are: 
President, P. B. Armstrong; vice-president, John S. Jenkins; treasurer, Howard 
Maxwell; secretary, Hamilton Young. The chairman of the executive com- 
niittee is William Gow, and the general counsel, Eugene Van Schaick. Directors: 
William Gow, Howard Maxwell, John S. Jenkins, Eugene Van Schaick, P. B. 
Armstrong, Artemus Ward, Jr., Edward H. Pinder, George D. Ball, Frank W. 
Doolittle, Stanley E. Gunnison, J. C. Hipkins, C. L. Armstrong, E. Howard 
Foster, Wilson B. Brice. 





Merchants Mutual Fire Insurance Company, of Southern Cali- 
fornia, Los Angeles, Cal. 


J. F. Paulding of Los Angeles has been named as temporary president of this 
company, which is being organized, with a guarantee capital of $50,000. 
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SPECIAL MEN WANTED FOR TEXAS, 
OKLAHOMA, LOUISIANA, MISSISSIPPI, 
ALABAMA AND GEORGIA. 

A. SILVERS, Special Manager 
Texas Life Insurance Company, Waco, Texas 








Reporting and Adjusting Companies. 


THE HOOPER=-HOLMES INFORMATION BUREAU 
87 NASSAU STREET, _= NEW YORK CITY 
INSPECTION DEPARTMENT 

This Bureau, throughitsinspectors and local «czzespondents, is‘prepared to make prompt and 
thorough inspections and ergs pane of applicants, claims, agents, and medical examiners, for 
life an eccldent companies at all points throughout the U.S. and Canada. We offer exceptional 
facilities for service of this character, having over one million records on file, for reference We 
have recently acquired the business of the Holmes Mercantile Agency of New York, thus adding 
materially to our facilities. Blanks for reports furnished on application No contract or sub- 


scription required, bills being rendered monthly. . i 
W. DEM. HOOPER, President BAYARD P. HOLMES, Vice-President 








HE JOHN L. DUDLEY,.JR., CO. 
FIRE UNDERWRITERS 


UNITED STATES GENERAL AGENTS 
Law Fidelity and General Insurance Co. 
National Mercantile Insurance Ass'n 
EASTERN GENERAL AGENTS 
Florida Home Insurance Co., na, Florida. 
Co., Lisbon, lowa. 


e Fire Insurance . 
Des Moines Fire Insurance Co., Des Moines, lowa. 
Fidel oines, Iowa, 


ity Fire Insurance Co., 
Atlas Fire Insurance Co., Des Moines, Iowa 


NEW JERSEY AGENTS 
Ohio German Fire Insurance Co., Toledo, Ohio. 


Surplus Lines Throughout the United States Handled for Brokers. 
Correspondence Solicited. 


45-47-49 WILLIAM STREET, NEW YORK. 


L. PETTIBONE & CO. 


™ Best Companies Surplus Lines 
19 Liberty Street lie! hg Pe 





Prompt Service 
NEW YORK 








Life Ansurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. - 
JOHN V. FOX, Egurras.e Buiipine, Carcaco, ILL. 


Prominent Agents and Brokers. 
PERCY B. DUTTON NEW YORK STATE MANAGER 


OUTSIDE METROPOLITAN DISTRICT ROCHESTER, N. Y. 
Humboldt Fire Insurance Co., of Allegheny, Pa. 
Assets, $704 893 Surplus to Policyholders, $457,215 
Teutonia Fire Insurance Co., of Allegheny, Pa. 
Assets, $718,538 Surplus to Policyholders, $459,320 


RWIN & GRIFFIN, GENERAL AGENTS 
NEW ORLEANS, LA. 
For Louisiana and Mississippi 
Hamilton Fire Insurance Co., of New York. 
Delaware Fire Insurance Co., of Delaware. 
National Lumber Insurance Co., of Buffalo, N. Y. 
Frankfort Marine & Accident Co., of Frankfort, Germany 
New York Plate Glass Insurance Co., of New York. 


W. BEALS, 
” 76 WILLIAM STREET, NEW YORK CITY. 


























Twelve Strong Companies 
represented for 
New York Suburban Territory. 


BROKERS PROTECTED. FULL COMMISSIONS ALLOWED 





HeERBert Buxton, Pres. and Mgr. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 63 Witt Street, New York. 


Correspondence Solicited. 


L. Austin JoHNson, Soe 





ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers Pierce Building, ST. LOUIS 
Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
General Agents, Western Dept., Star Fire Ins. Co. of Louisville. 
Representing: 
Norwich Union, Hamburg-Bremen, Philadelphia Underwriters, Fidelity, Indemnity, Austin, New Jersey 


Ohio German, Star, Delaware, Springfield, Frankfort, U.S. Fidelity and Guaranty Co., N. Y. 
Plate Glass, Casualty Co, of America, London Guarantee and Columbia. 


Correspondence Solicited 





| & VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 


GUSTAV J. RAU 
INSURANCE 


FOUR HUNDRED THIRTY SEVEN GRAHAM AVENUE 
BOROUGH OF BROOKLYN, THECITY OF NEW YORK 








REPRESENTING SOME OF THE LARGEST AND 
MOST RESPONSIBLE FIRE, LIFE, MARINE, RAIL- 
ROAD, AUTOMOBILE, BURGLARY, PLATE 
GLASS, LIABILITY AND GENERAL INSURANCE 
COMPANIES. 


Ce B. ROGERS, JR. 
GENERAL AGENT FOR KENTUCKY FOR 
Austin Fire Ins. Co., Dallas, Texas. 
Commonwealth Fire Ins. Co., Dallas, Texas. 
406 KELLER BLDG., LOUISVILLE, KY 





Correspondence Solicited. 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK &CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. 
Special Attention Given to Surplus Lines, 





Rosert R. TUTTLE, 
FIRE UNDERWRITER 
SYRACUSE, NEW YORK. 


N. Y., Penna. and New Jersey State Manager. 
Correspondence with resident agents desired. 








Established 1870, 
AN HOUTEN & SHERWOOD COMPANY 
& LOUIS SHERWOOD, President. 
15 EXCHANGE PLACE, - - - - JERSEY CITY 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


CHURCHILL WHITTEMORE CoO. 


=e ke 208 N. FOURTH ST., ST. LOUIS 
OLE AGENTS: Commonwealth, North River, Continental, Mercantile, Spring Garden, St. Paul, Commerce, 
Williamsburgh City, Seaboard, Union, Phila., Camden, Pacific, Nassau, Bastern Stu Granite Rhode 
Island. Commissiod allowed Hon-Recident Agents on'Insurance on $4. LOUIS proparias” -” : 











Prominent Agents and Brokers. 
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Hetuarial. 














New York Insurance Association 
of New Yo 
No affidavits required. 
Commercial Fire Insurance Co, 
Houston, Texas 
Anchor Fire Insurance Co. 


ines, la. 
Equitable Mutual Fire Insurance Co 


DANIEL WOODCOCK & CO. 
SURPLUS INSURANCE, 


19 Liberty Street, - New York oronto, Can, 











Prominent Hgents and Brokers at Chicago. 





Gro. W. MonTGOMERY M. L. C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 


INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 
Firemen’s Ins, Co., Newark; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co., 


Philadelphia; Farmers & Merchants Ins. Co., Lincoln, Neb.; and Lloyds Plate Glass Ins. 
Co., New York. 


~W.M, UMBDENSTOCK & CO. 





GENERAL AGENTS 








es Moines Ins. Co, of Iowa 

RELIABLE FACILITIES FOR — y ene one Co. of lowa 

PLACING LARGE LINES = frdelityins Go St tows 

FOR AGENTS ANYWIEREINU.S.  Gommerciallns.Co. - of Texas 

Law Fidelity Ins. Co. - of England 

159 La Salle Street GHIGAGO Lloyds + + London, England 
Hetuarial. 


Montreal, Can, 
Standard — Fire Insurance Co, 


R E. FORSTER, 
CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIa. 





— W. GLOVER, Ph.D. (in mathematics). 
Consulting Actuary. 


1312 Geddes Avenue, - - * Ann Arbor, Michigan. 





J H. NITCHIE, 
; ACTUARY 


153 LA SALLE STREET 
« 919 Association Building 


\ Central 738 
Telephones } 4 ito 3992 


CHICAGO 





pave L. WOOLSTON, 
CONSULTING ACTUARY, 


214 SYMES BLDG., - - - DENVER, COL. 














AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B. 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1404-5) 





Successor to EL1IzUR WRIGHT 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


—— C. WRIGHT, 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 


Western Union Code. Cable Address, ‘‘ Actuary”’ 





M M. DAWSON, F. I. A. 
> CONSULTING ACTUARY. 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries. 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


76 WILLIAM STREET, NEW YORE CITY 





Wren J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Treland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO., JERSEY CITY, N. J. 





ao BARNETT, 


CONSULTING ACTUARY, 


51x EQurravLz BUILDING, 


ATLANTA, GA. 





REDERIC S. WITHINGTON 
CONSULTING ACTUARY 
No. 3890 Good Block Des Moines, lowa 


ag A years’ experience in Mutual 1917 
The Mutnal Life Insurance Sy ot New York Telephones 
aud as Actuary of lowa Insurance Department Towa 282 


Examinations, Valuations, Premiums, Policy Forms, Etc. Accurate work assured. 








1907 LEAFLET 


Underwriting and Investment Profits and Losses 


Of Casualty and Miscellaneous Insurance Companies 
IN 1906, 


Managers, general, special and local agents are naturally interested in knowing 
the results of a year’s operations, from both underwriting and investment view- 
points, of their own and competing companies. ‘These results for the year 1906 are 
compactly shown in the leaflet above named, the columns showing the following 
items for each of 42 companies: Premiums Earned; Losses and Underwriting 
Expenses Incurred; Underwriting Profit or Loss; Investment Income and Accretion; 
Surplus Earned; Dividends Incurred; Increase or Decrease in Surplus; Ratios of 
Losses, Expenses, and Profit or Loss. 

This tabulation is a valuable exhibit, and should be found instructive by all engaged 
in casualty and miscellaneous branches of insurance. 

Prices: $15 per 1000 copies; $10 per 500 copies; $2.50 per 100 copies. Send 10 
cents for sample copy. 


THE SPECTATOR COMPANY, t : 135 William Street, New York 
AIN AND LOSS EXHIBIT FOR 1906. 


A valuable leaflet showing the various items of the Gain 
and Loss Exhibit as supplied by over fifty life insurance companies 
to the insurance departments in their annual reports. Appropriate 
ratios are given and a comparative table shows the ratios for the ten 
years ending with December 31, 1906. 

This compilation is the best made dealing with this important 
exhibit. 








PRICES: $20.00 per 1,000; $12.00 per 500; $3.00 per 100, 
Send ten cents for sample copy. 


THE SPECTATOR COMPANY, 
135 William Street, New York. 


UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, w long list of publications 
on fire, life, marine and other branches of insurance embrace the most valuable and standard 
treatises on these subjects. 

SEenpD Five Cent Stamp For CATALOGUE. 


THE SPHCTATOR COMPANT 
135 WILLIAM STREET, NEW YORK. 
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SUCCESSFUL AGENTS 


can secure direct contracts with the 


AMERICAN ACCIDENT INSURANCE CO. 


OF CLEVELAND, OHIO 


Health and Accident Insurance 





Desirable territory in Ohio and Pennsylvania 





SAMUEL GANS 
President 


LEOPOLD GANS 
Vice-President and General Manager 


Samuel Gans Company 


143-147 Franklin Street, NEW YORK 
NEW YORK CHICAGO ATLANTA 


FIRE and MARINE SALVAGES 


RECOVERED AND RECONDITIONED 
Telephone, 4835 Franklin 
Estimates and Expert Advice cheerfully furnished without cost to companies, 
handled on minimum basis accompanied always with Cash Guarantee. 
Gans’ Guaranty Propositions are popular because they absolutely determine maximum 
loss in advance of final adjustment. 
Always Telegraph or Telephone at our Expense, 
EDWIN W. WILE, Resident Manager 
HOME OFFICE ; 207-209 Madison Street, CHICAGO 


Stocks 


SPECIAL FIELD FOR AGENTS 


GENERAL AND TEMPERANCE SECTIONS 


Several of our agents have doubled their former income since engaging 
with the 


AMERICAN TEMPERANCE LIFE 


Wuat ENABLED THEM To Do Ir? 


1. Low premium rates—very attractive to business men. 
2. An exclusive field—no other temperance company. 
3. Liberal commissions to agents. 


Write to-day for terms, stating territory desired. 


Gro. W. Mason, Superintendent, 
THE AMERICAN TEMPERANCE LIFE INSURANCE ASSOCIATION. 
253 Broadway, New York. 


e e 
Security Life Insurance Co. 
OF AMERICA 
W. 0. JOHNSON, President EXECUTIVE OFFICE, CHICAGO, ILL. 
New business applied for in 1907 
$521,750 in January 
662,500 in February 
833,250 in March 
1,004,000 in April 
Our men are making money 


ROY M. MARSH, Supt. of Agencies ROOKERY BLDG., CHICAGO 








1825 1907 


HE PENNSYLVANIA FIRE INSURANCE CO. 
OF PHILADELPHIA. 


Se ee $750,000.00 
EE ae ee 6,361,573.18 
IN io 50's satendeweaena 1,403,131.12 


R. DALE BENSON, President. W. GARDNER CROWELL, Secretary. 
JOHN L. THOMPSON, Vice-President. CHARLES W. MERRILL, Asst. Sec’y 
WM. J. DAWSON, Sec’y of Agency Department. 


W. S. BANTA, Manager for Metropolitan District, 
72 William Street, New York. 


1860=1907 


UNITED FIREMEN’S INSURANCE CO. 


PHILADELPHIA. 


Capital, $400,000 Assets, $1,934,485.35 
Net Surplus, $75,730.17 


H. T. Lamey, Denver, Manager for Pacific Coast. 

W. E. Chapin, Atlanta, Manager for Georgia, North and South Carolina. 

L. Monrose & Sons, New Orleans, General Agents for Louisiana and Mississippi. 
John S.Aldehoff & Co., Dallas, General Agents for Texas, Oklahoma and Ind. Ter. 
Lohmeyer & Goshorn, Charleston, General Agents for West Virginia. 

Willard C. Hill, Boston, General Agent for New England. 





Industrial Life and Health Insurance Company 
Home Office : 503-511 Austell Bidg., Atlanta, Ga. 


Insures men, women and children against loss by sickness, accident and 
death, all under one policy. Premiums, 5 cents to 50 cents per week. 


Organized 1891, enjoys fifteen years of unprecedented success ; maintains 
seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 
Closed the year 1906 with marvelous results. To be full appreciated, our 
policy contract must be compared with other companies, you being the judge 
of which is the best. We know the verdict will favor our contract. 


Joun N. McEacueErn, President S.C. McEAcHERN, Second Vice-Pres 
R. H. Doss, First Vice-President I. M. SHEFFIELD, Secretary. 





WANTED 
By the Philadelphia Life Insurance Company, 


General Agents in a number of states throughout the United 
States. Liberal compensation to agents with a proposition 
that is salable, as is demonstrated by the record of the Comp- 
any by writing $17,000,000.00 of business its first year. 


APPLY TO 


JAMES H. PERRY, Manager of Agencies 
North American Building, PHILADELPHIA 


If You Want 


to connect with a Company whose manage- 
ment is alive ; whose policies are up-to-date ; 
whose agents are appreciated ; whose policies 
are sellers; with everything and everybody 
right, address 


UNITED STATES ANNUITY 
AND LIFE INSURANCE COMPANY 


Heyworth Building, CHICAGO 








of the “Old Line’? combined 
with the economy of 


The Security © sce 
The Masonic Mutual Relief Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Congress, March 3, 1869 


Has Never Disappointed a Beneficiary or Asked One to Compromise 


Is required by its charter to maintain a reserve at not less than 4 per 
cent., on the American Table of Mortality, on all policies it issues. 

Is extending its territory and can give good contracts to a few 
good agents. Liberal and attractive policies. 


WM. MONTGOMERY, Secretary 








12th and F Sts., N. W., Washington, D. C. 


x THE SPECTATOR 





[Thursday 








“THE GOLDEN WEST” 


PROSPERITY and OPPORTUNITY go hand in hand with the 
Agents of 


The Colorado National Life 


Assurance Company 
OF DENVER, COLORADO 
YOUNG—AGGRESSIVE—SUGGESSFUL 
Capital $250,000 
A Record Unequaled in the Annals of Life Assurance 


MANAGERS AND AGENTS WANTED 


or several Inter-Mountain States. Rare opportunities for good men. 


Our Agents Are All Making Money. WHY? 
ARE YOU PROSPEROUS 


SATISFIED 
it will pay you to write NOW to 


THE COLORADO NATIONAL LIFE ASSURANCE COMPANY 
DENVER, COLORADO 








- THE NORTH RIVER 


Insurance Co. 
OF NEW YORK 


95-97-99 William Street, . 


CRUM & FORSTER 


General Agents 


New York City 








UNITED STATES FIRE INS. CO. = = = «= Incorporated 1824 
EMPIRE CITY FIRE INS. CO.. = = = = = - 1850 
NASSAU FIRE INS. CO., = = = = = = «= si 1852 
PETER COOPER FIRE INS. CO., = = = = ses 1853 
DUTCHESS FIRE INS. CO., = = = = = « ee 1906 
NATIONAL LUMBER FIRE INS. CO., = «= a 1906 
SURPLUS LINES AT TARIFF RATES 
North River Ins. Co. Buillding, - - New York 





TO THE LIVE ONES 


Investigate 


The Great Western Life Ins. Co. 


KANSAS CITY, MO. 








Organized April 20, 1907 


$5,325,000 Insurancein Force July31,1907 


The Most Attractive Policy Ever Written 








Address all communications to Home Office, Kansas City, Mo. 








THE UNION CENTRAL LIFE 


Insurance Co. of Cincinnati. 
ESTABLISHED 1867. 


The Best Company for the Agent because its pol- 
icies are the most profitable for the policyholder. 


$55,619,517.39 
53,794,524.89 


ASSETS, 
LIABILITIES, 


JESSE R. CLARK, President. E. P. MARSHALL, Vice-President 
ALLAN WATERS, Superintendent of Agents. 


FEDERAL UNION SURETY CO. 
Surety Bonds 


Agents Wanted in New York State 





Ka) 


2), 
EEXECUTE 4 
w MINDS OF tL 4 


SURETY 








i=te}, jol-s 
--{ FIDELITY, |p 
 \COURT OFFICIAL, / ° 
CONTRACT. 


Address 


R. M. NUGENT, Manager, 


35 NASSAU STREET. NEW YORK 


SUN 


INSURANCE OFFICE, OF LONDON 


FouNDED 1710. 











United States Branch: 
54 PINE STREET, NEW YORK. 





WESTERN DEPARTMENT: 171 LA SALLE STREET, CHICAGO, 
PacIF10 DEPARTMENT: 215 SANSOME STREET, SAN FRANCISCO. 





Our policies have out-sold all others in 
our home State (Virginia), and they will 
do it elsewhere. We are ready to enter 
other states. 

Old-time General Agent’s contract 
offered to the right people. 

Address, WALTER S. MANDEVILLE, 
Supt. Agencies, 
Home Office, AMERICAN NATIONAL LIFE 
LYNCHBURG, VA, 








THERE’S A REASON 


Why the Agents of the 


CONTINENTAL CASUALTY COMPANY 


CHICAGO, ILL. 


have been able to build for it the largest personal 
disability in insurance business in America. 


If you would share in the prosperity of CONTI- 
NENTAL representatives, address 


H. G. B. ALEXANDER, - Pres. & Gen. Mgr. 


1208 Michigan Avenue, CHICAGO, ILL. 




















BASCOM H. ROBISON 


PRESIDENT BANKERS RESERVE LirE CoMPANY, OMAHA, Nes. ELECTED 
PRESIDENT AMERICAN LIFE CONVENTION, SEPTEMBER 7, 1907 


Supplement to THE SpecTaTor, September 19, 1907 
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How Do You Sell 9 
Life Insurance & 


Do you work at haphazard? 
Do you experience dull times ? 
Do you find ready arguments ? 
Doyoulocate prospects readily? 
Do you ever get discouraged ? 





EASY WHEN YOU KNOW HOW 


Life insurance salesmanship is not difficult if it is systematized and thoroughly 
understood. But the man who would sell the life contract successfully must equip 
himself and not try to conduct his business in a haphazard way. 

You can acquire a comprehensive education in The Art of Selling Life Insur- 
ance through the correspondence course of The American School of Insurance, It 
treats of every phaze of life insurance with particular reference to selling the con- 
tract and advancing the interests of the salesman by fitting him for a position of 
1 sponsibility. 

We have aided and advanced hundreds of life insurance salesmen, and given in- 
formation that has doubled their incomes. In many cases the instruction has 
meant thousands of dollars to the student. Writeat once for descriptive circulars 
and fac-simile letters from students. 


The American School of Insurance, 


LOUISVILLE, KY 





P. 0. Box 607 A 


Equitable Industrial Life 


Insurance Company of the District of Columbia 





ORDINARY AND INDUSTRIAL 





Established in the District of Columbia and West Virginia 

















The ———»» 
Northwestern 
National 


a—___0f Minneapolis 








agency proposition as embodying the 

most desirable business opportunity 
afforded in the life insurance field. » 
The reorganization of its agency forces 
and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections. 


|: VITES your attention to its new 





President 














President : JOHN S. SWORMSTEDT 
Vice-President p HENRY P. BLAIR 
Secretary ; : , ‘ ALLEN C. CLARK 
General Superintendent . WILLIAM A. BENNETT 
Actuary . ‘ . GILBERT A. CLARK 


Main Office: 605 F ST, N.W., WASHINGTON, D.C. 





Indiana National Life Insurance Co. 


INDIANAPOLIS, INDIANA 


Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time. 


Exceptional Inducements are offered Reliable and Energetic Men to De 
velop our Life and Annuity Contract. Company Officials will assist new men. 


ADDRESS THE COMPANY. 





INCORPORATED 1804 INCORPORATED 1794 


Union [Fire] Inswrance|Insurance Company of 


Company the State of Pennsylvania 
Capital, = $200,000.00] Capital, = $200,000.00 
Assets, - 844,239.94] Assets, - 873,661.68 





Surplus to Policyholders, 334,935.78] Surplus to Policyholders, 


--OF FICE RS... 
WILLIAM MUIR, President 
M, JOS, NOWLAN, 


W, H, KILPATRICK, \ Vice-Presidents 
Offices, 300-302 WALNUT ST., PHILADELPHIA, PA. 


442,696.74 


E, R. DANNELS, Secretary 





Inter-Southern Life Insurance Co. 
Louisville, Ky. 
Capital Stock, $250,000.00 


NON-PARTICIPA TING 
Liberal contracts to agents in TEXAS 


Address all communications to 


C. W. DORSEY, Vice-President and General Manager 





A Company of Character Economy vs. Extravagance 


Empire Life Insurance Co. 
Peters Building Atlanta, Georgia 
Safe, Sane, Conservative 
Only the best in Life Insurance 
Our agents are all making money 
Managers and Agents Wanted 
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~ Home Life Insurance Company "| The Guarantee Life Insurance Company 


GEORGE E. IDE, President 


ASSETS, $19,009,550.82 LIABILITIES, $17,925,901.84 
(Including Dividend- Endowment Fund) 


Dividend-Endowment Fund, (Deteared Dividends), “ a »413.00 
Net Surplus . ~ 3,648. 98 
Insurance in Force, - ~ ° - = me 559.00 


‘“‘Mr. Hughes failed to bring out a single questionable transaction. 
New York Sun, 12-12-05. 


THE YEAR 190 SHOWS 
LARGEST GAIN OF INSURANCE IN FORCE IN COMPANY'S HISTORY 


OF HOUSTON, TEXAS 


AGENTS WANTED in the following 


territory: Texas, 
Louisiana, Mississippi, Alabama, Georgia, Florida, South 
Carolina, North Carolina, Tennessee, Arkansas, Okla- 
homa and Indian Territories, Arizona, New Mexico, 
Missouri, Utah and California. 











INSURANCE 
COMPANY 


PHENIX 


OF BROOKLYN, N. Y. 





NEW YORK OFFICE: 
68 WILLIAM ST. 





THE LADIES OF THE MACCABEES OF 
THE WORLD 


A Fraternal Beneficiary Society for Women 





Headquarters: MACCABEE ees PORT HURON, MICHIGAN. 


Established in Fifty-five States, and Provin 
Protection in force more than NINETY HIGHT MILLION 
DOLLARS. ONE HUNDRED FIFTY - THREE 
THOUSAND MEMBERS. 


More than FIVE MILLION DOLLARS paid in Benefits since organization. 


MRS. LILLIAN M. HOLLISTER, MISS BINA M. WEST, 
Supreme Commander, Supreme Record Keeper, 
No. 817 Kirby Ave., W., Maccabee Temple, _ 
Detroit, Mich. Port Huron, Mich. 

















FIRE RIVER MARINE 


INCORPORATED 18565.. 


Sun Insurance Co. 


OF NEW ORLEANS. 


CHARLES JANVIER, President 
R. E. CRAIG, Ist Vice-Pres. FERGUS G. LEE, 2nd Vice-Pres. 
WILLIAM P. MAUS, Secretary. 


RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA. 


INCORPORATED 1833 
FIRE AND MARINE. UNITED STATES BRANCH 


January tst, 1907. 


IE, i snd 4scrttas nee OF ete ae eens vas over eecaxtaakad $1,547,580.46 
ME: <n2ds soe RooR eeu aereeen bak eRpeuse es wks aueees 1,092,550.85 
I indie vacctouna diate waknste MRTEs Cw od 9 ae eoke te 455,029.61 


HON. GEO. A. COX, Regge W. R. BROCK, Vice-Presic ent. 
W. B. MEIKLE, General Manager. 





ORGANIZED 1906. 


THE MIDWEST LIFE 


Capital Stock Fully Paid $115,600 





OFFICERS: 

N. Z. SNELL, President 

DR. B. B. — Omaha, Vice-President 
A. J. SAAWY etary 

H. Ss. TREENAN, Treasurer 

DR. M. H. EVERETT, Medical Director 
Cc. R. EASTERDAY, Mathematician 
J. H. MOCKETT, Jr Asst. Supt. Agents 


E. E. DODSON, Instructor of Agents. 


HOME OFFICE, = LINCOLN, NEBRASKA 


SVEA 


Fire and Life Insurance Co., Ltd., 
OF GOTHENBURG, SWEDEN 





U. S. Assets over One Million Dollars. 
All San Francisco Losses paid by funds remitted from Home Office. 


U. S. Branch, 29-31 Liberty St., New York. 
MORRIS L. DUNCAN, U. S. Manager. 





FORT WORTH LIFE INSURANCE CO. 


Home Office, Fort Worth, Texas. 
The Company’s Combination Policy gives: 


1. Double insurance in event of accidental death. 

2. Inevent of total and permanent disability, 
a. The policy becomes fully paid up, or 
b. Matures as an Endowment and is paid to the In- 

sured in 10 installments. 

8. A Mortuary Dividend of 25% if Insured dies within 

premium paying period. 
3% Values and Rateo—Fully Participating. 
Write for specimen policies and terms to Agents, addressing: 
B. P. BAILEY, . - Vice-President and General Manager. 








Southwestern Life Insurance Co. 


DALLAS, TEXAS 





Capital . . - $102,146.47 


. Assets, Jan. 1,1907 $ 323,269.64 
Surplus to Policyholders 144,102.37 


Insurance in Force . 8,026,465.00 





Operates in Texas, Arkansas, Virginia, Oklahoma and Indtan Territory. 
Would like to hear from men of expertence, ability and integrity, 
on subject of State Agenctes. No advances. 





¥ 
é 





Sake 





